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BIO: 

DAN JUHL - CHAIRMAN AND CEO 

Dan has pioneered conservation and 

renewable energy technologies, par-

ticularly wind power, in the Midwest 

for over 30 years. During his tenure in 

the wind industry, Dan's activities 

have covered every aspect of the 

technology including R&D, design, 

manufacturing, development, installa-

tion, and O&M. 

He has also been instrumental in 

helping to form public policy by work-

ing with legislators and regulators on 

the workings and benefits of utilizing 

renewables in the energy mix, and is 

considered one of the nations leading 

experts on wind technology and 

community owned renewable distribu-

tive generation. Dan has developed 

1,500 MW of wind generation in his 

30 years of experience in the field. He 

has been a consultant to Edison Capi-

tal, Johnson Controls, John Deere 

Capital, Nordex Turbines, Suzlon Tur-

bine Manufacturing, Nebraska Power 

and Excel Energy. He has appeared 

before numerous state and federal 

governmental bodies advocating wind 

power and community-based energy 

development on behalf of landowners, 

farmers, and ranchers. Dan also wrote 

the popular wind energy reference 

guidebook "Harvesting Wind Energy 

As A Cash Crop". 

 

Company Profile: 

Juhl Wind Inc. is an established 

leader in Community Based Wind 

Power development and manage-

ment, focused on wind farm projects 

throughout the United States and 

Canada. Juhl Wind pioneered com-

munity-based wind farms, developing 

the currently accepted financial, op-

erational and legal structure providing 

local ownership of medium-to-large 

scale wind farms. To date, the Com-

pany has completed 18 wind farm 

projects and provides operations 

management and oversight across 

most of the portfolio. Juhl Wind ser-

vices every aspect of wind farm de-

velopment from full development and 

ownership, general consultation, con-

struction management and system 

operations and maintenance. With its 

April 2011 acquisition of the Wood-

stock Hills wind farm, the Company 

now owns and operates a 10.2 MW 

wind farm. Through its Next Genera-

tion Power Systems subsidiary 

("NextGen'), Juhl Wind also provides 

full sales and service to smaller, on-

site wind and solar projects in addition 

to our larger Community Wind Farms. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Mr. Juhl, what was your 

idea when you founded Juhl Wind? 

Mr. Juhl: I have been in the wind 

business for about 35 years, and I 

always thought renewable energy was 

the thing to do. I have always had a 

concern regarding energy and its rela-

tionship to the environment. I had no 

predetermination of being a publicly 

traded company when I started the 

company many years ago, but it has 

all been an evolution of technology 

and philosophy in the renewable en-

ergy space ever since I started. 

 

CEOCFO: Why did you decide to 

take Juhl Wind public? 

Mr. Juhl: It was privately held up until 

2008 when I was approached by 

some folks to take the company into 

the public space. Both of my sons, 

Tyler and Corey are in the business 

with me and, being a capital-intensive 

business, I thought this might be the 

move to be able to make it possible 

for them to carry on in the ever-

changing world of renewable energy. 

Therefore, we decided to take the 

company public in 2008.  

 



CEOCFO: What is going on at Juhl 

Wind today? 

Mr. Juhl: We are busy. In the last 18 

months, we finished five wind farm 

projects. We have two others this 

year where we are in development 

phases. One is going to be starting 

construction here over the next month 

or so and the other one towards the 

end of the year. The second one is a 

much bigger project. We have proba-

bly 600 megawatts in, different stages 

of development phases, that are 

planned for the next five or six years, 

and are lining up more projects all of 

the time. People come to us 

and ask us if we can help 

them get projects to the end 

game or we originate pro-

jects on our own, so we have 

a very full plate now and in 

the future. 

 

CEOCFO: Where are your 

projects and why did you 

locate in this specific area? 

Mr. Juhl: I started my busi-

ness in Minnesota and have 

been working on policy here 

ever since. Therefore, we 

know the Midwest, the regu-

latory climate, the utilities, 

the wind resource and how 

the transmission system 

works, everything we need to 

know. Our company focuses 

mainly on doing community 

based development, in other 

words we get the farmers 

and small business people in 

the rural communities, actu-

ally involved in the owner-

ship structure for wind farms. 

It varies at different levels, 

but all of our wind farm pro-

jects have local community elements 

to it. We also focus on distributed 

generation where the projects we 

build are anywhere from 2 megawatts 

to 40 megawatts in size. Usually they 

are in the 10 to 20 megawatt range 

and that is because we believe in dis-

tributed generation, and the transmis-

sion system is in trouble. This is be-

cause the industry has been putting 

large wind farms in the areas of the 

grid where it is not designed to take it, 

and that is causing many of the prob-

lems for the transmission system that 

I am sure you all hear about all the 

time. Our company philosophy is 

more strategic. We look at the sys-

tem; we find places where we can 

blend into the system with out having 

to do large upgrades. We do not build 

huge projects, 10 to 20 megawatts is 

still a lot of power to our company. 

 

CEOCFO: Does Juhl Wind do soup to 

nuts on your projects? 

Mr. Juhl: We do everything. Most of 

our projects we have originated them, 

we have done all the development, 

we do the power purchase contracts, 

the interconnection agreements, the 

land permitting, the turbine selection, 

the turbine buy, oversee the construc-

tion, and we operate and maintain the 

projects after they are built. There-

fore, yes, I would say it is pretty much 

soup to nuts. 

 

CEOCFO: What goes into turbine 

selection? 

Mr. Juhl: There is a lot that goes into 

turbine selection. It is more than just 

location, which has importance be-

cause different rotor diameter ma-

chines are applicable to different wind 

resource sites. Then there is the tur-

bulence at the site, how much turbu-

lence is there, which also plays how 

big of a rotor or what size machine 

you can put in there. There is also 

availability and access to land, how 

much land do you have access to and 

how much do the farmers you are 

working with control. The other thing 

is, wherever you are plugging into the 

system, how much power you can 

inject at that given point will also help 

determine what turbine, size and rotor 

diameter you use at that site. There is 

no quick answer to that other than 

that it is a fluid dynamic and that you 

have to look at alot of moving parts 

before you settle in on it. Then you 

also have to look at the 

availability of specific tur-

bines, and then their pricing, 

their warrantee, and all of 

the things that go into the 

actual turbine supply 

agreement. We put a lot of 

thought into it. Growing up 

with the business, we know 

and understand all the mov-

ing parts that need to be 

examined when you are do-

ing a turbine supply. We 

pretty much exercise every 

one of those. 

 

CEOCFO: What is involved 

in the maintenance once the 

project is up and running? 

Mr. Juhl: The maintenance 

is the key to success with 

wind power. These are ma-

chines that operate more in 

one year than most other 

machines, like a car or truck 

do in their lifetime. There-

fore, we have scheduled 

maintenance. We also have 

what we call a proactive 

maintenance program, 

where we know and understand these 

machines and the idiosyncrasies of 

the turbine we use. We try to be pro-

active and catch things before they 

break. On a big wind turbine, if you 

just wait until it breaks you have more 

trouble than you want to deal with, 

and so our philosophy is proactive 

maintenance. Then we have regular 

scheduled maintenance that we do on 

a regular basis. Each turbine has its 

own different timing and scheduling, 

depending on if they are geared ma-

chines, or not geared machines, or 

what kind of generators to have. So 

each one has its own program that we 

IF YOU LOOK AT THE ELECTRIC POWER 

SYSTEM AS A WHOLE, WE HAVE BEEN 

BUILDING EVERYTHING BUT POWER PLANTS 

AND TRANSMISSION LINES FOR THE LAST 

THIRTY YEARS. OUR LOADS ARE GOING UP 

ALL THE TIME, AS PEOPLE ARE MORE INTO 

COMPUTERS AND EVERYTHING IS BECOM-

ING ELECTRIC. NOW WE ARE LOOKING AT 

ELECTRIC CARS, THEN YOU LOOK AT THE 

OTHER SIDE OF THE SPECTRUM ON WHERE 

DOES THIS STUFF COME FROM AND THE 

CONCERN ABOUT CLIMATE CHANGE. THE 

ENERGY SECTOR HAS BEEN TROUBLED; 

THE TRANSMISSION SYSTEM IS OVER-

WORKED AND UNDERBUILT. IT IS VERY DIF-

FICULT TO BUILD NEW TRANSMISSION, VERY 

EXPENSIVE, SO OUR COMPANY PHILOSOPHY 

OF DOING DISTRIBUTED RENEWABLE TECH-

NOLOGY, WIND, SOLAR AND STORAGE IS 

THE WAY THE COUNTRY SHOULD GO. IN THE 

PROCESS, WE CAN CREATE GOOD JOBS 

AND PROVIDE LONG-TERM REVENUE 

STREAMS OF INCOME TO PARTS OF RURAL 

AMERICA. 

                                                - DANIEL J. JUHL 



closely monitor and watch, and we 

are proactive on all of those. 

 

CEOCFO: What is the financial pic-

ture like for Juhl Wind today? 

Mr. Juhl: We just had a great quarter. 

We closed financing on over $100 

million with the projects and Juhl 

Wind is doing quite well. We are a 

lean machine too. Our whole com-

pany, the service company, the de-

velopment company, the operations 

and management company; all total 

we have about twenty-plus 

employees, so we are very efficient 

with what we do. That is mainly 

because we did not just decide 

yesterday to get into the wind 

business. We fully understand every 

aspect of it from A to Z, so that allows 

us to be a low overhead operating 

company that does alot of things with 

a few people, and we do it very well.  

 

CEOCFO: Is there a limited number 

of projects that Juhl Wind can take on 

at any time and how would you ramp 

up if more were to come your way? 

Mr. Juhl: Right now, we would put 

them in a pecking order for sure, as 

historically, people come to us, but we 

are looking at the logistics of ramping 

up. We are entertaining some part-

nerships that will accelerate some 

ramping up. Not everybody lives on 

the windiest hill in Nebraska or Michi-

gan, so we look at the project, the 

site, the wind resource of the site, the 

access to the transmission system, 

the utilities in the area and their appe-

tite for power purchase contracts. We 

do our own cursory review as we are 

not interested in spending our’s nor 

anybody’s time or money on some-

thing that is not going to come to the 

end game. Therefore, we do a good 

job of screening, and our experience 

helps us with that.  

 

CEOCFO: From your vantage point, 

what is your two-minute take on 

where wind is today and where it is 

going? 

Mr. Juhl: Obviously, if you look at the 

electric power system as a whole, we 

have been building everything but 

power plants and transmission lines 

for the last thirty years. Our loads are 

going up all the time, as people are 

more into computers and everything 

is becoming electric. Now we are 

looking at electric cars. Then you look 

at the other side of the spectrum on 

where this electricity comes from. 

Most of the world is concerned about 

climate change, and we all know that 

there are problems with what hap-

pened at Fukishima in Japan, which 

pretty much wrote the epitaph for nu-

clear power; economically anyway. I 

do not know how anybody plans to 

economically build nuke plants in fu-

ture. Therefore, we have the problem 

of loads going up and people relying 

on electricity as their lifeblood and not 

having access to conventional re-

sources that we have historically had. 

Therefore, I feel that wind and solar 

are going to be major players, as well 

as biofuel. Most all renewable ener-

gies are tremendous opportunities for 

rural economic development and job 

creation plus the fact that it can pro-

vide very good long-term sustainable 

energy. The missing link is storage 

and our company has been working 

very hard on that for the last few 

years. We have found some good 

partners that we are collaborating with 

on doing storage, but not only the 

wind farms, but also for site-specific 

storage applications. The energy sec-

tor has been troubled; the transmis-

sion system is overworked and un-

derbuilt. It is very difficult to build new 

transmission and very expensive, so 

our company’s philosophy of doing 

distributed renewable technology, 

wind solar and storage is the way the 

country should go. In the process, we 

can create good jobs and provide 

long-term revenue streams of income 

to parts of rural America. 

 

CEOCFO: Would you please tell us 

about you technology and what is dif-

ferent about how Juhl’s approach? 

Mr. Juhl: The technology in our 35 

kW turbine is basically the same 

technology that they use on the large 

turbine applications. It is just that we 

use smaller increments of it. It is still 

considered commercial scale wind 

turbine. Juhl is applying technology in 

a distributed fashion. We are more 

cognizant of where we plug it in as 

well as how much power we inject into 

the system at any given point. It is not 

just the technology that we utilize; it is 

our philosophy that truly differentiates 

our approach. 

 

CEOCFO: Do you do much investor 

outreach? 

Mr. Juhl: Yes, John Mitola, the presi-

dent of our company does most of the 

investor outreach. However, I cannot 

say that we are real aggressive on it. 

Part of the problem with being a lean 

mean little machine is that you have 

to focus on certain things at certain 

times and in the last eighteen months, 

we have been completely focused on 

completing, constructing and financ-

ing the projects that we have to keep 

our balance sheet healthy. I know 

John has worked very hard on inves-

tor relations and deals with that on a 

daily basis, but that is obviously a part 

of being a publicly traded company 

that I am still learning as a wind guy. 

John Mitola, our president, is very 

astute at investor relations and he 

keeps on top of that. 

 

CEOCFO: In closing, why should po-

tential investor pay attention to Juhl 

Wind today? 

Mr. Juhl: People should pay attention 

to Juhl Wind today because we are on 

the cutting-edge of where this country 

needs to go. The stuff that we are 

doing with distributed renewable tech-

nology is going to be a major factor in 

the build out of our electric power sys-

tem. We know that the conventional 

fuels that we are utilizing today to 

produce electric power are causing 

problems both economically and envi-

ronmentally, and we are realizing that 

we need to make the shift to clean 

sustainable energy. If you can build 

locally derived and owned clean, re-

newable energy sources, which create 

jobs and economic development, it is 

a good thing, and is where we need to 

go for the future of our country. 
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