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CEOCFO: Mr. Mancini, what is the idea behind AdvisorClarity?
Mr. Mancini: Broadly speaking, our idea is to elevate the ability for independent 

investment advisory firms to grow, compete, and succeed. We provide independent investment advisors with a single 
source of truth across a wide range of applications from sales and business development to operations, to compliance as 
well as from a valuation standpoint. We are a fully outsourced, comprehensive data management and data analytics 
company for independent advisors. 

CEOCFO: Would you tell us about your solutions?
Mr. Mancini: We enable investment advisors to understand their business at a deeper and more accurate level. Being a 
small business, most do not have dedicated IT staff, let alone dedicated data analysts on staff. They are sitting on a 
mound of really important data across all the different systems that they use, but they don�t have the resources in house 
to take advantage of that information. We assist them with the data connections, pulling the data from the different 
systems that they use, the data normalization, taking that data and organizing it into information, making sense of what is 
in those systems. Once the data has been normalized and organized, we then present it in the form of a dashboard with 
reports and widgets that provide their single source of truth from all the data that sits in their systems. 

CEOCFO: Are potential clients looking for a better way or even aware that there is one?
Mr. Mancini: We�re seeing a lot of interest from the \new crop of advisory firm leaders who are well educated and 
qualified but they don�t have the muscle memory and experience to sufficiently operate the business or make decisions 
with the same level of confidence. They do not know for example how the firm survived the market downturn in 2008. As 
new leaders, they need data and insights to help them make decisions for the future and that is where AdvisorClarity 
shines. With founders or leaders who�ve been in their role for 10 or 20 years, there is more education discussion about 
what we do because they�re comfortable with the tools they have. We try to help these leaders understand how they can 
save a significant amount of time, resources, and pain on their path to continued success. We also show them how our 
platform will help them groom or attract the best talent when it comes time for them to hand over their reigns.

CEOCFO: Why not just start with one comprehensive system and move everything into it instead of putting 
separate pieces together?
Mr. Mancini: As the name of the market we�re targeting suggests, independent financial advisors are independently 
owned and operated and most prefer to maintain their independence. They want to use certain systems for various 
reasons maybe because they like the particular way that a financial planning system goes through the processes. They do 
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