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CEOCFO: Mr. Moseley, would you tell us about Innovative Simple Solutions, which is the tagline on the Spinal 
Simplicity site?
Mr. Moseley:
Spinal Simplicity’s goal is to create innovative products that bring unique and beneficial features to surgeons, patients and 
hospitals. The idea is to provide a simple, minimally invasive and easily reproducible procedure for surgeons in which 
patients’ tissue disruption is minimized, pain relief is achieved, and the recovery process is significantly shortened. The 
goal is to get patients back to their normal lives and activities as quickly and efficiently as possible.

CEOCFO: What is the standard way and compare that with the Spinal Simplicity way?
Mr. Moseley:
Currently, the gold standard in the spine industry for a posterior lumbar fusion is bilateral pedicle screws and rods. This 
procedure normally ranges in time from an hour and a half to four hours and also requires a lengthy recovery in which the 
patient may undergo extensive physical therapy. The Spinal Simplicity method allows the surgeon to achieve a similar 
outcome with a significantly smaller lateral incision and minimal tissue disruption. With our method, surgeons may achieve 
a posterior fusion in a fraction of the time and are preserving muscle tissue and ligaments. 

CEOCFO: What does the device do and how does it enable a shorter time period?
Mr. Moseley:
The Minuteman G3R is a posterior fusion and fixation device with the only FDA-approved MIS Lateral surgical approach 
to the posterior aspect of the spine. The Minuteman technique requires a one-inch lateral incision and dilates muscle 
without further disruption. Due to the strong fixation and large graft window of the implant, the natural height of the lumbar 
spine can be restored and fusion may occur. The efficiency and reproducibility of placing the Minuteman implant allows 
surgeons an average surgical time of 15-20 minutes.

CEOCFO: Have surgeons been looking for a better method?
Mr. Moseley:
I believe surgeons are always seeking the best technology available for treating their patients to return them back to 
normal activities as soon as possible. Spinal Simplicity is well-positioned to offer innovative products that enable surgeons 
to access new technology and provide alternative options for patient treatment.
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CEOCFO: How do you get attention from the medical community and specifically the right people to make 
decisions?
Mr. Moseley:
Spinal Simplicity has medical industry business and clinical leaders who serve as Advisors to our company. These 
Advisors, along with other well-respected individuals from the medical community, have provided significant guidance and 
direction as we target key surgeons who have an interest in being at the forefront of new technologies in the spine market. 
I am pleased that Spinal Simplicity continues to gain support from surgeons who recognize the benefits of our product and 
the ease of our procedure.  

CEOCFO: How do you decide whom to target?
Mr. Moseley:
We are working with industry leaders to extend our network and outreach. Spinal Simplicity has been focusing on 
orthopedic spine surgeons and neurosurgeons who currently perform procedures in which the Minuteman spinal implant 
could be a viable alternative. The goal is to create value and to demonstrate the overall benefits of our product for the 
surgeons, patients and hospitals. 

CEOCFO: What is happening outside the US?
Mr. Moseley:
Spinal Simplicity earned our CE Mark in Europe in 2011 and began implanting in 2012. We currently have a PMCF clinical 
trial going on in the United Kingdom comparing the efficacy of the Minuteman implant to a traditional surgical 
decompression. The Minuteman device has also had a presence throughout Italy since 2012. In the last six months, while 
maintaining and growing business in the U.K. and Italy, the sales team has worked toward developing additional 
relationships throughout Spain, Germany, Romania, France, and Israel. We earned Canadian regulatory approval in the 
fall of 2016 and are currently working toward regulatory approval in Taiwan and Mexico.

CEOCFO: Where does cost come into play?
Mr. Moseley:
The rising cost of medical care has been a national topic. As a medical device partner in the industry, our company is 
striving to make a difference. A primary contributor to increased medical cost is the significant expense associated with 
surgical time. In this regard, our procedure can dramatically reduce the amount of time spent in the operating and 
recovery rooms, as well as decrease blood loss and post-operative pain, thereby creating significant cost savings for the 
hospital. These are a few of the many ways in which we believe we can contribute to reducing costs in the medical 
industry over time.

CEOCFO: It would seem that patients would be very receptive to your product. How do you reach out to patients?
Mr. Moseley:
Our focus has been to introduce the Minuteman spinal implant and procedure to surgeons and to gain their confidence in 
the system. We provide surgeons with education and training so they are well-equipped to provide patients with 
appropriate guidance. Our minimally invasive approach lends well to the growing market trends and patient requests for 
less invasive procedures.

CEOCFO: What is the learning curve for a physician?
Mr. Moseley:
The learning curve for a physician primarily relates to the different methodology of approaching the posterior aspect of the 
lumbar spine from a traditional open approach to a minimally invasive lateral technique. This change in methodology can 
be adopted relatively quickly, particularly by those spine surgeons who are currently performing direct lateral interbody 
procedures. We have found that surgeons are easily migrating to our new minimally invasive approach. 

CEOCFO: What is the market opportunity for you?
Mr. Moseley:
There is a tremendous opportunity in the spine market reaching a little over $4 billion in the U.S. Spinal Simplicity’s goal is 
to provide surgeons with a less invasive alternative to pedicle screw systems, which have dominated the landscape. We 
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want to reduce the risks and recovery times associated with pedicle screws by providing surgeons and patients with an 
implant of equivalent strength and a minimally invasive surgical approach.

CEOCFO: What is involved with manufacturing?
Mr. Moseley:
Manufacturing partners are critical for any company and we are proud that all Spinal Simplicity products are manufactured 
in the United States. We have been very selective in choosing our manufacturing partners and work diligently to achieve 
the highest standards of quality. We are very proud of our quality record and will continue to strive to maintain the utmost 
level of excellence. 

CEOCFO: What has changed in your approach over time if anything?
Mr. Moseley:
Change is inevitable. We have witnessed the market grow over the years and it is our duty as an industry partner to adapt 
and overcome and therefore our products are always evolving and changing. As a team, we maintain a relentless pursuit 
of perfection and work to develop cutting-edge technology in order to provide surgeons with the best possible options for 
patient care. We challenge ourselves to identify the enhancements that can be made to each and every product to 
improve surgeon and patient experience. 

CEOCFO: Are you looking at partnerships or investment?
Mr. Moseley:
We anticipate rapid growth beginning in the last quarter of 2017 due to the launch of our newest product. As such, we 
believe it will be appropriate to seek additional funding to ensure we maximize our current market position. With that being 
said, our company has always been open to business expansion that may increase our value whether that be through a 
joint venture relationship, strategic partnership, or other investment opportunity.

CEOCFO: Can you tell us about the new product?
Mr. Moseley:
Our newest product, the Minuteman G3R, will be launching in late August. With this new device, we are able to lower the 
profile of the implant by about 12 millimeters while using the exact same surgical procedure. We will be able to provide 
surgeons with a very sleek, low-profile implant while maintaining equivalent strength to our current product.

CEOCFO: Why pay attention to Spinal Simplicity? Why is the company important?
Mr. Moseley:
Spinal Simplicity is a team of individuals that have a common goal which is to provide revolutionary medical devices that 
will enhance the lives of patients. Our primary focus is to deliver innovative products that provide value to the patient, the 
physicians and the payers, and we believe that we have developed products that can do just that. By providing world-
class technology, we are working to reduce overall healthcare costs for all three parties involved, without compromising 
the quality of care. We are very proud of the work we have done thus far and have only scratched the surface. Our team 
is constantly working hard toward advancing technologies and delivering high quality products to the medical industry.


