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Products and Services Treating Sleep Disordered Breathing 

 
Sleep Science Partners Inc. (SSPI) focuses on developing innovative ways to deliver 
high quality, convenient and affordable products and services for the diagnosis and 
treatment of snoring and sleep apnea. 
 

Interview conducted by: Lynn Fosse, Senior Editor, CEOCFO Magazine 
 

CEOCFO: Mr. Lindsay, what is the underlying concept for Sleep Science 
Partners? 
Mr. Lindsay: The underlying concept is to provide a better way for people to address 
sleep disordered breathing. Sleep disordered breathing is a broad term which 
encompasses snoring, which is not considered a disease, and sleep apnea which is. I 
was diagnosed with sleep apnea years ago and was amazed at how inefficient, 
inconvenient, illogical and expensive the process was. I kept thinking there had to be a 
better way so I spoke with a number of my friends who are doctors. I figured that there 
must be some logical reason why things were done the way they were, but they all 
seemed to think that there wasn't. They all seemed to think that the process could be 
better and that I should make it happen. That was the beginning of the company. 
 

CEOCFO: What have you figured out that others have not? 
Mr. Lindsay: There has been a lot of attention over the last few years given to sleep 

apnea because it is a very common disease condition that has been under-diagnosed and under-treated. So a lot of 
people have been figuring out a lot of ways to make it better...not just us. However, I think we have approached the 
problem in a more holistic and methodical fashion which is consistent with my background as an engineer. We have 
attempted to craft a set of processes and products that work together to address diagnosis and treatment of sleep apnea 
in a new way that complies with a whole range of legal, regulatory, liability, financial and incentive issues while ensuring 
that the patient gets the best care possible through a collaborative effort by a "virtual team" of providers. I also think that in 
the past, providers many things were done without any attention to the difficulty or cost of doing things, efficiency or 
making things convenient. Such things were never a high priority and that is probably what is most different with us. We 
focus on making everything simple, easy, convenient and cost effective. It works better for the patients so you get better 
compliance. 
 

CEOCFO: What is the science behind what you have developed? 
Mr. Lindsay: The science behind what we have developed is a process more than anything. In my career as an engineer 
I have designed a number of relatively complex systems including things for the Space Station and satellite 
communication systems and so forth, yet as complex as those systems were, I would say the processes that we have 
developed are similarly complex because you have to deal with all the various cases and deal with them well, similar to 
designing a complex software program. Indeed much of the process is and will be implemented in software, so in a way, it 
actually is a software problem...but our starting point was to design the best possible process and to then reduce it to 
software. 
 

CEOCFO: Would you elaborate on that please? 
Mr. Lindsay: What we do primarily is we provide a very convenient way for different healthcare providers to collaborate to 
provide integrated treatment for each patient so that each healthcare provider does what they do best. Right now we are 
seeing some departures from that traditional norm, largely because various healthcare providers recognize the size of the 
sleep apnea opportunity. They realize it is a large, under-treated condition and are jumping into it in ways that may not 
always be best for the patient. For example, dentists have the ability to provide a highly efficacious treatment option that 
has probably be underutilized in the past, yet they are not really trained to manage sleep apnea as a disease condition. 
So we think it makes more sense for dentists to work collaboratively with a sleep specialists. That is a good example of 
how we bring providers together. 
 

CEOCFO: You have a few devices as well? 
Mr. Lindsay: We do. We have one device that we have announced and that is the PureSleep® self-molded mandibular 
repositioning device, or MRD. It works very much in the same way as MRDs that are fitted by dentists except that in the 
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case of PureSleep, you mold it to your own teeth much in the same way that 
an athlete would mold a sports mouth guard. Of course, this is a bit of a 
different type of a device and it has the more complex objective of moving 
the jaw forward of its normal position during sleep, thereby opening the 
upper airway and reducing or eliminating snoring. It is only cleared by the 
FDA at this point in time for the treatment of snoring but MRDs are also 
used to treat obstructive sleep apnea.  
 

CEOCFO: Is Sleep Science Partners known to the communities that 
need it? 
Mr. Lindsay: Sleep Science Partners has been fairly quiet in terms of its broader mission and that is by design. 
 

CEOCFO: Are you ready now to let the world know? 
Mr. Lindsay: Mostly, but we are still in "semi-stealth" mode at this point. 

 

CEOCFO: Do you have funding for the next steps or will you be looking for partnership or investment? 
Mr. Lindsay: The PureSleep product is profitable and that has allowed us to thrive even as a substantial portion of our 
company is devoted to things other than the PureSleep product. However to roll out our next phase of operations, we 
would welcome another round of investment. 
 

CEOCFO: What is next for the company? 
Mr. Lindsay: We are looking forward to new versions of our PureSleep product, rolling out the services that I described to 
you, and expanding that service geographically. We look forward to developing the Sleep Science Partners brand 
similarly to how we have developed the PureSleep brand. 
 

CEOCFO: Why pay attention to Sleep Science Partners? 
Mr. Lindsay: I think the investment community would be the only ones I would say should pay attention to us right now 
because investors are always forward-looking and if you look into the future of what we were doing I think it is quite bright. 
We are not ready for other people to pay attention to us at this point, with the exception of our PureSleep product. In fact, 
we just recently received some interesting recognition: Our PureSleep device was chosen by the World Health 
Organization for inclusion in their 2013 Compendium of Innovative Medical Devices, so we are flattered by that type of 
recognition. 
 

CEOCFO: That is certainly impressive! 
Mr. Lindsay: Thank you. I just got back from Geneva, Switzerland where I made a presentation at the WHO Forum on 
Medical Devices and the presentation was well-received.
 

BIO: Prior to founding SSP, Noel was a venture capitalist at TeleSoft Partners; founded an investment research firm, 
Thematic Investments; and was a public equities research analyst at Deutsche Bank, where he was the number two 
ranked analyst for the data networking sector by The Wall Street Journal, as well as at Hambrecht & Quist (now part of 
JPMorgan), where he helped build the number one ranked communications industry research team, according to The 
Greenwich Survey. Noel helped start Crescendo Communications, which was acquired by Cisco Systems in 1993 
(Cisco's first acquisition) and did product marketing for Sun Microsystems. He designed communications systems at 
Hughes Aircraft and flight guidance and control systems at McDonnell Douglas. Noel has a B.S. in electrical and 
computer engineering from the University of Wisconsin-Madison and an MBA from Carnegie Mellon University’s Tepper 
School of Business. 

 
  
  
  
  
  

  

Sleep Science Partners, Inc. 
900 Larkspur Landing Circle, Suite 207 

Larkspur, CA 94939 
415-484-1450 

www.sleepsciencepartners.com 

“We have attempted to craft a set of processes and products that work together to address 
diagnosis and treatment of sleep apnea in a new way that complies with a whole range of legal, 
regulatory, liability, financial and incentive issues while ensuring that the patient gets the best 
care possible through a collaborative effort by a ‘virtual team’ of providers.”– Noel Lindsay 


