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BIO: 

Mr. Reneau has been a director of the 

Company since April 17, 2006, and he 

has served as our President, Chief Execu-

tive Officer and Principal Executive Offi-

cer since August 5, 2007. Mr. Reneau is a 

certified professional geologist and holds 

licenses to practice geology in the states 

of Texas, Washington, and Alaska. He 

has more than 35 years combined mineral 

and oil and gas experience both domestic 

and foreign. Mr. Reneau served as Presi-

dent of Reneau Exploration and Devel-

opment Company, Inc. (“REDCO”) from 

1980 to 1988. REDCO drilled and oper-

ated wells in Stephens County, Oklahoma 

and Navarro, Milam, Wilson and Guada-

lupe Counties in Texas. From 1988 to 

1990, Mr. Reneau was employed as a 

senior consulting geologist with Western 

Mining Corporation’s Canadian subsidi-

ary, Westminer Canada .  Mr. Reneau’s 

role at Westminer Canada included min-

eral exploration in West Africa. From 

1990 to 1999, Mr. Reneau served as Prin-

cipal Geologist for Reneau and Associ-

ates, a Geo-Environmental firm. From 

1997 to December 2003, Mr. Reneau 

served as senior consulting geologist for 

AZCO Mining, Inc., managing explora-

tion projects in Mali, West Africa and 

Sonora , Mexico .From December 2003 to 

December 2004, Mr. Reneau served as 

Chief Geologist for Oromex Resources in 

Durango, Mexico .Mr. Reneau served as 

Chief Exploration Officer and a director 

of Uranium Energy Corp., a uranium 

exploration company publicly traded on 

the American Stock Exchange, from 

January 2005 to July 2007. Mr. Reneau 

has a B.A. in Geology from Central 

Washington University and an M.S. in 

Environmental Engineering from Ken-

nedy-Western University. Mr. Reneau 

currently resides in Austin, Texas. 

 

Company Profile: 

Strategic American Oil Corporation 

(OTCBB: SGCA) is an exploration and 

development company with operations in 

Texas, Louisiana, and Illinois. The Com-

pany draws on the experience of an inter-

nationally recognized team of geologists, 

engineers and executives with extensive 

oil and gas exploration and production 

experience. The Company's objective is to 

find and acquire oil and gas projects of 

merit and develop those projects to their 

full potential. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Mr. Reneau, what is the focus 

of Strategic American? 

Mr. Reneau: “Our focus is in Texas, 

Illinois and Louisiana. When we origi-

nally formed the company back 2006, we 

raised some cash right off the bat, so that 

we could buy production and have reve-

nues right away. In those three states we 

have leased over 3,000 net acres and are 

going to pick up a number of additional 

leases. We currently have production in 

Texas and Louisiana. The focus is to 

grow the company by generating in-house 

prospects and by acquiring producing and 

non-producing properties that meet our 

criteria. We plan to double production in 

the next year while growing our reserves 

base. We are trying to upgrade our in 

house projects to that level and in that 

regard we have been raising some private 

placement money, both as a private com-

pany and now as a public company. 

Those funds will go towards that end.” 

 

CEOCFO: What do you look for in your 

properties? 

Mr. Reneau: “When we started out we 

bought some fairly decent production that 

we could get at a reasonable price that we 

knew was cash flow positive. Then oil 

prices went to extraordinary levels and 

these purchases turned out to be quite a 

good deal. Right now our criteria is prop-

erty that we think has the potential to 

generate a million barrels of oil or about 

a million barrels of oil equivalent or 

more. Currently we are looking at three 

such prospects. Of those, two are at an 

advanced stage with leasing underway. 

This is one of our main goals. We want to 

get to the point where the properties that 

we are spending our time and our capital 

on have the potential for at least a million 

barrels.” 

 

CEOCFO: Would you tell us about your 

background, and how to find your proper-

ties? 

Mr. Reneau: “I am a geologist. I gradu-

ated from Central Washington University 



in Washington State in 1973 and was 

initially hired by Continental Oil Com-

pany, Conoco. I have been based in pri-

marily in Texas and have done oil and 

gas and minerals for the last 35 years 

mainly in the Southwest and Western US. 

I also worked five years in several coun-

tries in West Africa. I have also worked 

on three exploration projects in Mexico 

and did a project review in Brazil. Prior 

to getting involved with Strategic, myself 

I was a co-founder and director or a ura-

nium mining company called Uranium 

Energy Corp. UEC, Uranium Energy 

Corp. is now an AMEX traded company 

trading at about $3.00 this morning. It 

has been quite a successful company and 

we share some common directors, share-

holders and investors. So, we have a 

number of shareholders with a history of 

participation with our ventures. Basically, 

my background is exploration 

geology and project manage-

ment over a span of more than 

thirty five years.” 

 

CEOCFO: Why does 3D seis-

mic fit with what you do? 

Mr. Reneau: “3D surveys have 

become one of our best tools for 

prospect generation, especially 

in South Texas. We were fortu-

nate to be able to acquire five 

3D seismic surveys in the south 

Texas area, in a number of  

known producing oil and gas 

trends. We were also lucky enough to 

enlist the aid of Bob Bennett, a first class 

geophysicist based in Corpus Christi, 

where our main office is located. Bob has 

a track record of more than twenty two 

discoveries in South Texas. Using his 

software and experience, Bob is able to 

review previously processed 3D data and 

identify new targets. The first seismic 

survey we acquired covered 172 square 

miles in south Texas. Bob took a look at 

it and after some work, came up with an 

856-acre structure between 10 and 12 

thousand feet. It is an anticlinal structure, 

with four-way closure, and is in a trend of 

fields that have produced from 10 billion 

to 300 billion cubic feet of gas. There are 

also several smaller targets within the 

172 square mile survey that we will go 

after as leasing progresses. Our top prior-

ity is to lease the land covering the main 

structure as soon as possible. We have 

completed our land title work, met with 

the law firm that represents the mineral 

owners, reviewed their extensive lease 

form and satisfied ourselves that we can 

meet their demands. We will be submit-

ting a lease proposal in the very near fu-

ture. 

 

The 172 square mile shoot was part of a 

five-survey package we purchased from 

Echo Geophysical Corp. We have now 

taken delivery of two more surveys along 

the Texas Gulf Coast. The two additional 

surveys are in areas where Bennett has 

several prospects developed from subsur-

face data. Once we have these targets 

defined, we will move to lease. Addition-

ally, we still have two more surveys to 

receive as part of the five survey package. 

Our geologists and geophysicist are cur-

rently reviewing the remaining available 

surveys. We will have this task completed 

before August first. Additionally, we have 

identified a 50 square mile 3D shoot that 

we want to do in-house. We are currently 

working on the funding of this project 

with several groups out of New York and 

Baltimore. The cost of the shoot, through 

3D processing, for 50 square miles, will 

be around $4 million dollars. We are pro-

posing that we keep a quarter carried 

interest through seismic to spud in the 

first well. In other words, when we drill 

the first well we will have to come up 

25%, of the drilling costs. Based on pro-

duction from surrounding fields, we feel 

this is an excellent prospect. Our method 

of operations is to develop as many pros-

pects in-house as  possible, bring in in-

dustry partners on a promoted basis, 

whereby we recoup our up-front geology, 

land, lease, engineering and geophysics 

costs and retain, typically, a carried 25% 

working interest to casing point. That is 

how we plan to increase our daily produc-

tion and reserves and build the com-

pany.” 

 

CEOCFO: How much greater are the 

opportunities given the current econom-

ics? 

Mr. Reneau: “The current economics are 

getting fairly decent again. As you know 

the markets were incredible and then they 

just fell apart. Oil prices got to around 

$120 a barrel and then oil fell to $33 a 

barrel. Fortunately, oil has worked its 

way back up to $60/barrel, and at that 

point, our economics look pretty good. In 

the latter half of 2008, our fiscal year 

runs from July 31

st

 to July 31

st

, our reve-

nues looked pretty solid with the com-

pany selling around $1 million worth of 

oil and gas. In 2009, it is not going to 

look as good, because we had a 60% to 

70% price drop, but prices are 

improving. Interestingly the 

price of oil is above where we 

were when we formed this 

company in 2006. The reason 

we formed this company, at 

that time, is because we saw an 

opportunity to develop a strong 

platform in the oil industry, all 

indications were that oil prices 

were going to rise signifi-

cantly. We certainly didn’t 

dream that it was going to go 

as high as it did, as fast as it 

did. We continue to believe in 

the long term demand of oil.  The eco-

nomics are improving every day; oil is up 

in the $60s and we can make a profit in 

that price range.” 

 

CEOCFO: Does matter to you if it is oil 

or gas? 

Mr. Reneau: “It does not, except for the 

price; because gas has not rebounded as 

fast as oil. So right now, we are looking 

at mainly oil production. As gas climbs 

back, it could be a different story. Having 

said that, some of these leases we are 

going to acquire, based on seismic tar-

gets, are primarily gas plays. We will 

strive to take out long-term leases in 

these cases in order to have the time to 

allow gas prices to return to higher levels. 

If gas prices can get back to $5 or $6 per 

mcf, then the economics will look very 

good for us.” 

 

“Where are you going to find guys that have no 

less than 25 and as much as 40 years experience, 

and have been in the business a lot on their sec-

ond generation oil and gas land people. To me 

we have the best team in a junior company that 

I have ever seen. They are wise, seasoned, ex-

perienced people that are very conservative and 

have made a living in this for a long time. On 

top of all of that, we have production, and we 

are continuing to build our reserves and produc-

tion numbers.” - Randall Reneau P. Geo 



CEOCFO: What can you do to improve 

production, such as new technology? 

Mr. Reneau: “We bought some produc-

tion in North Central Louisiana while we 

were still a private company. We saw the 

potential there to go in and rework these 

wells and apply some newer technology 

to previous completion techniques. An-

other thing we are looking at is enhanced 

oil recovery especially in areas of Illinois 

Basin where we currently have a signifi-

cant lease position. There are a number of 

fields in the Illinois Basin that produced 

in the forties, fifties, sixties and subse-

quently abandoned. With today’s tech-

nology, we can now go back into these 

fields with enhanced oil recovery meth-

ods; generally a secondary recovery wa-

terflood. Our studies have indicated that a 

a one-to-one recovery is feasible. In other 

words, if a field previously produced a 

million barrels during primary produc-

tion, we see the potential to produce an-

other million barrels through secondary 

recovery. A specific abandoned field we 

are currently leasing produced about 1.5 

million barrels primary, and we think we 

will recover and additional 1.5 million 

barrels from secondary recovery, which is 

in line with our policy of seeking one 

million barrel plus targets.” 

 

CEOCFO: What do you like about Illi-

nois? 

Mr. Reneau: “The thing we like about 

Illinois is it is a huge basin, with a lot of 

recoverable reserves remaining. Most of 

the major oil companies pulled out of 

when oil cratered in the 1980’s, so we 

don’t have a lot of competition from the 

big boys. We are buying leases in the 

Illinois Basin well below what we have to 

pay in Texas. Our net revenues, which is 

what we retain after we pay an overriding 

royalty to mineral owners, are averaging 

about 87.5%. In Texas, royalties are as 

much as 25% leaving a net revenue inter-

est to the Company of 75%. The Basin 

has multiple targets down to 4,000 feet 

which is considered quite shallow by to-

day’s drilling standards and operational 

costs are much less in Illinois. In addi-

tion, our chief geologist, Jim Thomas, 

received his bachelors and masters in 

geology from Southern Illinois University 

and has nearly 30 years work experience 

in the basin with both majors and inde-

pendents giving us a wealth of experience 

through Jim. Additionally, the Com-

pany’s senior landman in our Mount 

Vernon, Illinois office, Charles Howe, 

has nearly fifty years of experience in the 

basin. Due to these factors, the Company, 

to date, has leased over 2,500 acres in 

selected areas of the Basin.” 

 

CEOCFO: You have so many projects 

going on in so many areas; how do you 

stay focused? 

Mr. Reneau: “The Company is fortunate 

to have a very experienced team in our 

three core areas, Illinois, Texas, and Lou-

isiana making management of the various 

projects a lot less onerous. Our technical 

team; landmen, geologists and engineers 

have between twenty five and fifty years 

of experience each in our areas of opera-

tion. I am very comfortable that the 

Company can handle our current projects 

and remain focused.” 

 

CEOCFO: In closing, why should poten-

tial investors pick Strategic American Oil 

out of the crowd? 

Mr. Reneau: “The best reason I can give 

you is our team. Where are you going to 

find seasoned professionals with twenty 

five to fifty years of experience in their 

respective fields. Several of our technical 

staff are second generation oil and gas 

people. To me, we have the best team of 

any junior oil and gas exploration and 

production company. The team is sea-

soned, experienced, and conservative and 

has made a living in the oil patch for 

decades. Secondarily, the Company con-

tinues to build reserves, production and 

develop prospects.” 
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