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CEOCFO: Mr. Stubbs, the first thing I see on the Mantix website is “Mantix4 is the New Dimension in Cyber 
Intelligence.” Would you tell us about this new idea?
Mr. Stubbs:
We are a new dimension of cybersecurity. If you look at the Wall Street Journal, or CNBC, or Bloomberg, you will see 
names like Under Armour or Equifax in the headlines. These large companies spend tens of millions of dollars on their 
security posture and they are failing their consumers, their employees, their board and shareholders by being vulnerable 
and becoming victims to breaches. Until you start looking at the problem differently or ask tougher questions, you cannot 
continue to depend on the way old established technology which works to protect the perimeter, and in some instances 
end-point, because it is obviously not working. We equate cyber threat hunting to solving a Rubik’s Cube. You must look 
at solving the puzzle in a 3-D manner, turning it upside down and moving it from side to side and moving different pieces 
and parts. That is what we do, we are looking at every single element from different angles and views and then painting a 
picture that provides a deeper understanding of the security posture.

CEOCFO: Would you give us an example of how that works on a day-to-day basis?
Mr. Stubbs:
There are a lot of technologies that look at threat intelligence from only “known” bad behaviors. They know that it is bad 
because it has come in and they have seen it before. In many instances companies still let some of those viruses or bad 
events slide through. Other technologies look at end users or end-using devices, so things like laptops and servers, and 
they address things going on inside of that particular machine. Somebody said to me today that we are looking at stuff as 
though it were the last mile, so we are familiar with that little bit of information that you need to look at to make an 
assessment on whether or not you are being breeched. It is important to note that the bad guys are very well financed and 
have all the time in the world and they are very patient. We are now seeing attackers go low and slow whereas before 
they did kind of a smash and grab. It is that low and slow approach where they are just taking a little bit of information day 
in and day out or week in and week out in order to compromise the network or business. We are looking for things that do 
not make sense. We are looking at things that people generally are bypassing because they do not have the proper tools 
to dig further and solve the problem. That is why we are the new dimension in cybersecurity.

CEOCFO: Why has this approach been overlooked or is it just that people have not figured out how to do it?
Mr. Stubbs:
People fall back into the trap of feeling comfortable with what they know. They know this particular technology does this or 
another technology does that. Sometimes those technologies come out with a new iteration or in some instances a new 
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generation, and all that means is that the previous generation did not work. You have to come out with a new way of 
thinking and if you are not willing to think a different way than you are still going to be a target for bad actors.

CEOCFO: Would you tell us about the Mantix4 recognition with the InfoSec Award?
Mr. Stubbs:
The InfoSec Winner for Best Innovation in Threat Hunting was exceptionally powerful for us as far as attracting prospects 
to come by our booth while we were at the RSA Conference. In some instances, they actually came by and said they have 
been told to build a threat hunting team and implement threat hunting platform in the next year. People are beginning to 
understand that they must take a more proactive approach. For RSA attendees to see that we won the award was 
credibility to what we were doing as well as the space that we are targeting.

CEOCFO: What is involved with an implementation?
Mr. Stubbs:
We really try to fully understand the client’s current platform as well as the people and processes they have in place. Once 
we have a clear picture, we sit down with the client from a consultative perspective and say this is where we think some of 
the visibility gaps are, this is where we think people can move inside of your network. The assessment addresses the 
patience I talked about earlier because attackers can be very patient in moving from one end-point to another and one 
host to another host. We help clients understand where and how the Mantix4 solution is going to fit. From an 
implementation perspective, it is very simple to install. We are not dependent on other technology in order to start getting 
what we call actionable information. We purposely built our technology to install in very short-order and very short-order 
for us is certainly in a day, even in an enterprise setting. We can sit inside of an enterprise’s network and start gathering 
actionable information immediately.

CEOCFO: What are you looking at when you are looking at employees at a client’s organization?
Mr. Stubbs:
It is amazing how folks click on a website or perform a download, with no malicious intent in mind but the end-point that 
they are actually talking to has badness associated with it. It might have known viruses, it might be a command and 
control site. It might also be known to do certain things that an enterprise or organization does not want on its network. It 
is important to educate end-users on why they should or should not be connecting through certain devices, in certain 
places. The value of our technology is that we can take information and use the security team or IT teams inside of the 
client to teach them exactly what is going on and therefore change the behavior of whomever is conducting risky 
behaviors. It is just a matter of giving the security team or the IT department more information about what is really going 
on so that they can better prepare themselves against attacks.

CEOCFO: What is next after you do the assessment?
Mr. Stubbs:
We install the technology. Based on certain requirements, we can install other types of plugins and then we go to the 
approach of this is what you are seeing, this is why you are seeing it, and this is why it is important. Our team provides a 
complete platform tutorial. We can then show them about how fast it is to gain access to exactly what is going on and why 
it happened or create a suspicion and say this does not make sense. In other words, if I am a U.S. based manufacturer 
and all my clients and suppliers are in the U.S., why am I talking to folks in China or Russia? That makes no sense. Giving 
somebody, such as an IT group or the security team access to exactly what is going on and why that information is 
coming in becomes a very powerful mechanism or tool to take action.

CEOCFO: Will people take the steps once they know?
Mr. Stubbs:
While at the RSA Conference, there was a lot of buzz around threat hunting and specifically around our technology and 
value around our technology but there were still people that said they could do everything that we were doing with a 
SIEM, with firewalls, with end-user behavioral analytics. We do acknowledge the importance of perimeter defenses, but 
those solutions alone are not enough. Our marketing director looked out on the floor and said well if that were the case, all 
of these solutions are being used by all of these major corporations and yet they are still talking to us or they still got 
breeched. Something has to change. Fortunately, boards, CEOs, CFOs, are becoming more understanding of the need 

“We believe that threat hunting is absolutely necessary, that the time for CEOs or CIOs and CSOs to 
raise their hand and say they are doing the best they can do, that time has passed because based on 
recent headlines, what they are doing is not working.”- John Stubbs
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for their teams to build a better mouse trap, to have better technologies, to have a better understanding of what is going 
on inside of network.

CEOCFO: Can you ward off most everything?
Mr. Stubbs:
There is not a single bullet out there. In other words, there is not a single technology that is going to defeat everybody all 
of the time. We consult with very well-known hackers and they help us understand their motives and inner workings. Their 
comment is, “I can get into anything given enough time and money.” I understand that they have a bit of bravado and 
confidence. Our goal is to make it exceptionally hard for them to breach and network, and hopefully they decide to move 
on to somebody else. You know that old adage, if two people are in front of a bear, you do not have to outrun the bear, 
you just have to outrun the other person. Any CEO should want to be better protected than others so that they are less 
likely to be attacked. 

CEOCFO: What is the business model?
Mr. Stubbs:
The business model is one where we know that our technology can be very useful with both small and medium-sized 
clients as well as enterprise and government-level clients. We are purpose built to handle hundreds of thousands of users 
and because it’s our technology, we know that small and mid-sized clients can benefit from it as well. There are two 
strategies; we have a direct model and we want to work with managed security providers and MSSPs because they 
naturally need to have new opportunities or new tools and new revenue streams to meet the growing needs of their small 
and mid-sized clients. It is an excellent fit for what they need to do and how they need to do it. Obviously, we also need to 
target mid-sized clients as well as enterprise clients because they are the ones that are most afraid of a significant breech. 
They are also the ones that lose a great deal of value if they are targeted and a breech occurs. When a negative cyber 
event occurs, people can lose their jobs, stock valuations could plummet, and a brand could be ruined. Our strategy is to 
leverage indirect partners and VARs to handle the enterprise class folks and the MSPs and MSMPs to handle some for 
the smaller clients.

CEOCFO: What has changed in your approach; what have you learned?
Mr. Stubbs: 
We have been around for a number of years as we were purpose built for a large government entity that had a great deal 
of foresight into things that were either happening or they thought were going to happen. The way that I measure visibility 
in a particular security space is to listen to the buzz about different technologies during tradeshows like RSA. Last time I 
went to RSA there were very few conversations about threat hunting. This year, people were coming to the booth saying 
they needed to implement threat hunting and there was a little bit more buzz around the term. Recently, I have seen some 
very large security vendors start throwing threat hunting into their vernacular, into some of their white papers and 
discussions. It is starting to become a buzz term. We believe that in another couple of years it will be a budgeted line item 
inside of most of corporate America or enterprises in general. 

CEOCFO: Why pay attention to Mantix4 today, if not yesterday?
Mr. Stubbs:
We are a new dimension in cyber intelligence. I will leave you with a quote that we use, and it is from Winston Churchill 
when he made a decision that he needed to go bomb continental Europe. The quote that we like to use is “It is no use 
saying we are doing our best. You have got to succeed in doing what is necessary.” We believe that threat hunting is 
absolutely necessary, that the time for CEOs or CIOs and CSOs to raise their hand and say they are doing the best they 
can do, that time has passed because based on recent headlines, what they are doing is not working. Let us think outside 
the box as an industry and start solving this problem.


