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Executive Bios: 

Ara Ghanime    Chairman of the Board 

Ara Ghanime is a degreed professional in 

Chemical Engineering, with a Masters in 

Business Administration, and is the 

recipient of numerous industrial and 

technical certificates within the 

pharmaceutical and biotech industries. 

 

• Over twenty years experience in the 

pharmaceutical, biotech and related 

industries with experience in FDA 

regulatory requirements, Quality Systems 

application to both GMP and IOS 

requirements and validation project 

management. As Raytheon E&C 

management, responsibilities included 

consultation, training and seminars, 

managing validation teams, preparation 

of validation master plans and 

participating in GMP and regulator 

audits and review. 

• Through the years that led to the merger 

of Raytheon E&C and Morrison Knudsen 

into Washington Group International, he 

was promoted to USA Regional Director 

and also simultaneously took on the 

responsibilities of European and South 

East Asian Operations Director as well. 

• Since 2003, he is running is own 

engineering consulting firm, providing 

services in the areas of compliance, 

quality assurance, validation and 

regulatory affairs to clients in the 

pharmaceutical, biotech and medical 

device industries such as Amgen, 

Allergen, Watson Laboratories, 

Genentech and Baxter. 

 

Harry H. Zhabilov   Chief Science 

Officer & Vice Chairman of the Board 

The basis of Immunotech’s scientific 

discoveries is the research of Harry H. 

Zhabilov who worked in the laboratory 

for years, alongside his father Dr. Harry 

Zhabilov Sr. During his lifetime, Dr. 

Zhabilov Sr. was one of the leading 

research scientists at the Bulgarian 

Academy of the Sciences. He conducted 

several laboratory studies exploring the 

manipulation of the human immune 

system, specifically targeting HIV/AIDS, 

and investigating alternate approaches to 

treatment of diseases. 

 

• Harry H. Zhabilov holds a degree of B.S 

and M.S in Chemistry and Chemical 

Engineering. He is a member of 

ACS,ALCHE. 

• Harry H. Zhabilov collaborated with his 

father on all facets of research over a 

span of several decades. This research 

was not only limited to the laboratory but 

also extended to involve various 

experimental tests and trials on human 

subjects. Harry H. Zhabilov was named as 

co-inventor of his father’s work was very 

much involved in the research conducted 

with the Thymus Nuclear Protein (TNP), 

and continues his father’s research with 

the immune system, and was able to 

discover the next tier of 

immunomodulator compounds, which are 

the integral and core therapeutic platform 

of Immunotech Laboratories’ treatment 

modality. 

• Harry H. Zhabilov’s new tier of 

product(s) is centered with his patent of 

Irreversible Pepsin Fraction (IPF). It is 

believed that IPF is the actual isolated key 

to the modulation of the immune system, 

a substance that is both more effective 

and far less expensive to produce than 

prior technologies. 

• According to the US. Patent Office as of 

January 20, 2009, IPF was fully granted 

under patent number 7479538. 

 

Company Profile: 

Immunotech Laboratories' core compe-

tency is in developing novel therapeutic 

molecules for the treatment of HIV/AIDS 

and a research pipeline with potential 

treatments for pre-natal and pediatric 

HIV/AIDS patients, subsequently devel-

oping a Preventive HIV Vaccine. The 

U.S. Patent office has granted full patent 

rights for IPF under patent number 

7479538. Efforts are done to complete the 

pre-clinical studies in order to position 

the company's regulatory efforts in ob-

taining approval to initiate clinical phase 

I studies projected to start the 4th quarter 

of 2010. The company is in preparation 

to initiate efforts of acquiring fast track 

status designation from the FDA. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Mr. Ghanime, you have a 

long history in the industry, why are you 

with Immunotech? 

Mr. Ghanime: “Immunotech Laborato-

ries started with a vision and mission that 

existed before I joined Immunotech. It 

was based on the research that Harry 

Zhabilov, our chief science officer and 



vice chairman, had conducted in the labo-

ratory, which started decades ago. Harry 

was working with the immune system 

and researching different ways he could 

trigger the immune system to make it into 

an effective mechanism by which he 

could potentially treat immune related 

disorders. Currently, Harry is working on 

different treatment methodologies for 

HIV/AIDS. Based on that, the vision of 

Immunotech was to take his decades of 

research and his novel treatment modality 

and be able to serve an existing 

HIV/AIDS population. Our focus is to 

manipulate the immune system in such a 

way where we could treat viral infections, 

such as HIV/AIDS, more effectively and 

safely than the existing anti-retro viral 

treatments presently on the market.” 

 

CEOCFO: What is it that you are work-

ing on currently? 

Mr. Ghanime: “We are work-

ing on what is known as an 

immunomodulator, which in-

creases the immune system’s 

ability to fight off the HIV virus 

by increasing white blood cells. 

What makes us unique and 

differentiates our treatment 

from existing treatments in the 

research pipeline of many com-

panies, is that we are also at-

tacking the HIV/AIDS virus 

with the use of fusion-

inhibition and entry-inhibition. Fusion-

inhibition stops the virus from “fusing” 

with white blood cells while entry-

inhibition stops the HIV virus from “en-

tering” into white blood cells, thus pre-

venting the first step of HIV viral repro-

duction within the body.” 

 

Mr. Zhabilov: “Right now we are work-

ing on our product called IPF (Irreversi-

ble Pepsin Fraction). It is a patented se-

quence of 14 amino acid peptides. IPF in 

in-vitro study is showing strong binding 

reaction with some of the glycoproteins 

located on the surface of the HIV virus. 

They are GP41 and GP120. The two pro-

teins combined are called GP160. Bind-

ing to these glycoproteins utilizes fusion-

inhibition, which prevents the HIV virus 

from binding to healthy cells.  Our pep-

tide is showing strong binding with the 

similar receptors located on CD4 cells, 

called CCR5. In binding with CCR5, we 

are utilizing entry-inhibition by blocking 

the entry point on the CD4 cells that the 

HIV virus utilizes. At the same time, we 

have observed under cell culture, an in-

crease of all of the cytokines, which are 

the small receptors located on the surface 

of the different kinds of CD cells, sug-

gesting immunomodulator qualities. 

 

Our IPF treatment is revolutionary, com-

bining three of the most effective treat-

ment modalities for treating HIV/AIDS; 

fusion-inhibition, entry-inhibition and 

immunomodulation. This characteristic 

separates us from every other treatment, 

in the market or in the research pipeline, 

for any company.”  

 

CEOCFO: What is the competition in 

this area of technology? 

Mr. Zhabilov: “Currently on the market, 

there are only two fusion/entry-inhibitors. 

To my knowledge, there are no immuno-

modulators on the market for the treat-

ment of HIV/AIDS. There is no single 

drug that combines fusion-inhibition, 

entry-inhibition, and immunomodulation, 

therefore, based on what is on the market 

at the moment, and what is in the pipe-

line for other companies, there are no 

competitors that offer this type of novel 

therapy. IPF is a first-in-class therapy for 

a novel treatment of HIV/AIDS.” 

 

Mr. Ghanime: “What really is the differ-

entiating factor, and where we also want 

to make a significant impact in the treat-

ment methodologies offered currently, is 

the compliance issue that plagues current 

treatment modalities. Individuals that are 

committed to treatment modalities of dif-

ferent anti-retro viral medications on a 

daily basis for the rest of their lives find it 

difficult to sustain their treatment regi-

men. These individuals risk missing their 

treatment or the medication may not be 

available in the market. Missing treat-

ments eventually leads to the mutation of 

the HIV virus, which in turn leads to re-

sistance which makes their current medi-

cation ultimately ineffective.  

Up to 30% to 35% of the HIV/AIDS 

population has a resistance to one or 

more different anti-retroviral drugs. This 

is a major issue facing the HIV commu-

nity. This market segment of the HIV 

population is called the Salvage Market, 

and what makes us different is the fact 

that besides our treatment being much 

more compliance friendly (two intramus-

cular injections a week for two eight-

week cycles), it is cost effective. Further, 

based on our sub-culture research, we 

have not seen any form of viral mutation, 

as such, HIV does not form a resistance 

to our treatment. This is the most critical 

element, which by itself will make a sig-

nificant potential for our future products. 

Not only helping humanity 

with a more effective, compli-

ance friendly and cost effective 

medication, but at the same 

time, addressing the salvage 

population that really does not 

have many options.” 

 

CEOCFO: It would be fantas-

tic for AIDS patients to only 

need a couple of shots every 

once in awhile! 

Mr. Ghanime: “To be exact, it 

is two shots a week, on consecutive days, 

for two eight-week cycles, with a one-

week rest period between the cycles. At 

this point-in-time, based on our research, 

this should be enough to make sure that 

the patient that is being treated has unde-

tectable viral loads in his system.” 

 

CEOCFO: That is quite a difference 

from the way that HIV is treated now! 

Mr. Ghanime: “Absolutely. That is be-

cause the compliance issue would be 

solved. It is also cost effective and at the 

same time, the promise that at this point-

in-time, it is our in vitro studies based on 

the cell cultures suggests that we have not 

seen any viral mutations to our end prod-

uct.” 

 

Mr. Zhabilov: “Based on our investiga-

tion, it also suggests that our toxicity in 

fact is going to be very low. In other 

words, when you look at the existing 

“Our research indicates zero viral mutation, 

cost effectiveness and ease of compliance to the 

treatment regimen, which will ultimately im-

prove quality of life and productivity of the pa-

tient. Our IPF treatment platform is revolution-

ary, with its three-pronged approach to fighting 

the HIV Virus, making it first in class, and dif-

ferentiating Immunotech Laboratories from 

other drug development companies.” 

                                                       - Ara Ghanime 



treatment modalities in the market today, 

many of them have evolved throughout 

the years and they are becoming more 

user friendly and less toxic, but never the 

less, they still exhibit a significant impact 

on the individual. To date, we have not 

seen any significant toxicity levels in our 

treatment. Of course, there is a lot of 

work that we still need to do to complete 

our pre-clinical studies and we anticipate 

that this will be completed within the 

next 14 months. That will set the stage 

for us to do clinical Phase I, II and III 

trials.” 

 

CEOCFO: Immunotech became a public 

company fairly recently; what is your 

business strategy? 

Mr. Ghanime: “The business strategy at 

this time is fairly simple. Very recently, 

we were merged into a public shell com-

pany and in the first two or three months 

we went through a reorganization and 

restructuring. Therefore, right now we 

are positioning ourselves to start intro-

ducing two different private placement 

memorandums in the United States and 

also another one targeted specifically in 

Southeast Asia. We do have the challenge 

of raising capital to continue with the 

cash flow requirements. The benefit for 

investors from a business perspective is 

the fact that the significant part of any 

biotech is the initial research from con-

cept to molecule, from molecule to lab, 

and eventually from lab to commerciali-

zation, going through the regulatory ap-

proval process. Now the significant part 

of all of that research has been completed 

because we do have the molecule and we 

have reached an end product. Therefore, 

what we have left is about 1 to 1 ½ years 

of pre-clinical studies. After which, we 

will be going straight into our clinical 

Phase I, II and III trials. This is a good 

position to be in and I would say, fairly 

soon, given the results of our remaining 

pre-clinical studies, with the proper com-

bination of promotional studies going 

forward, we do believe that we stand a 

good chance of being on the radar scope 

of industry. We would then able to enter-

tain and look at the different venues that 

we should precede with making partner-

ships or strategic alliances with other 

major pharma or biotech companies. We 

would be looking at the potential of pos-

sibly using either our treatment as a 

monotherapy, where our drug is treat-

ment by itself, or partnering with another 

institution and offering our treatment 

modality in combination with their treat-

ment modality, as such being a dual ther-

apy or combination therapy.” 

 

CEOCFO: Would you touch on your 

background and why it is important in 

what you are trying to do businesswise? 

Mr. Ghanime: “I have been in this in-

dustry for 2 ½ decades now. I’ve worked 

in every single different functional de-

partment in the pharmaceutical and bio-

tech organizations with my background 

in chemical engineering and having a 

masters in business administration. I was 

lucky to be able to utilize both different 

educational backgrounds and with my 

experience in the pharmaceutical and 

biotech industry over the years, I have 

gained significant experience, geared 

more towards the compliance and regula-

tory side of the business. I also have ex-

perience in the quality, engineering qual-

ity systems and quality assurance side. 

That is what I bring to the table and this 

basically complements the research side, 

which Harry will identify. In our indus-

try, you really need to have not only the 

research, but also the regulatory and un-

derstanding of the quality issues involved, 

so together they should complement and 

lead towards a proper business strategy 

and as such, a successful introduction 

into the marketplace.” 

 

Mr. Zhabilov: “My background started 

from Bulgaria, where I gained a Master 

of Science in chemistry. I came to United 

States in 1998 and I started working at 

the other companies. My father is a doc-

tor of science and it was in Bulgaria that 

he started to work in 1964, based on the 

cancer treatment. When I came here I 

orientated to the biochemistry; immuno-

chemistry to be more specific and in im-

munochemistry I am working based on 

the protein therapy in autoimmune and 

viral diseases. Moving forward, the re-

search we have done so far equips us with 

a robust pipeline, not only for the treat-

ment of Adult HIV, but also pediatric and 

prenatal HIV medication, as well as the 

development of an HIV Vaccine.” 

 

CEOCFO: Would you tell us about your 

venture in South America? 

Mr. Ghanime: “Some of the different 

strategies that we are employing I can’t 

discuss, but I can say that we will be 

soon, pending approval from the ethics 

committee in Mexico, start what is called 

Pilot Test study. That Pilot Test study 

will lead the way to potential clinical 

trials in Mexico and provide to basic 

groundwork for out South American 

strategy in terms of looking at the poten-

tial of licensing the rights for this product 

to manufacture in Central America and 

as such, distribute it to South America. 

There are different regulatory issues in-

volved and we would like to entertain the 

potential of South American strategy go-

ing forward as a strategy that should stay 

distinctly by itself at this time. We do 

anticipate certain indications, based on us 

meeting certain regulatory requirements, 

that we would potentially be put on the 

‘fast track’ status in South America.” 

 

CEOCFO: Sum it up for potential inves-

tors; there are so many biotech companies 

to look at, why consider Immunotech 

Laboratories? 

Mr. Ghanime: “What we are working on 

is first of its kind, first to market, which 

is very important for any investor. Immu-

notech is a publicly traded company. At 

this time the product that we have shows 

a lot of potential. It is not a repetitive type 

of anti-viral medication, such as ARVs. It 

has a three pronged attack against the 

HIV virus and it is the next tier of prod-

ucts that should basically pave the road 

towards future treatments. Immunotech 

currently is undergoing not only reor-

ganization and restructuring of the com-

pany, but also in its own organizational 

charts, we are putting in place the board 

of directors. It has taken awhile for us to 

set-up the board of directors because our 

main emphasis is on our vision and mis-

sion. We wanted to make sure that the 

board of directors has a vision, not only 

specific on financial or venture capital 

side, but more specific to having indi-

viduals that are industry leaders, innova-

tors and have successful track records in 

bringing products to the market. That is 

our emphasis for the time being. We are 

also completing our scientific advisory 

committee. We have participated in im-

portant HIV/AIDS related conferences, 

one being DART in Puerto Rico, and we 

will be participating in the 5

th

 Global 



European Conference for HIV/AIDS in 

Lithuania. We are proceeding to make 

sure that Immunotech eventually attracts 

the attention of the media and attracts the 

attention of the American scientific and 

medical community as well as industry in 

general. All of this will basically formu-

late going forward, the long term strategy 

that we have for the company.” 
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