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BIO: 

Mr. De la Nuez is Chairman of the 

Board of Directors and Chief Execu-

tive Officer of IAHL Corporation -the 

parent company of Altenesol, LLC- 

which he founded in 2009 on the ba-

sis of a new paradigm where both the 

company and the customers can in-

teract through the system engineering 

and system architecture process to 

benefit the common interests of the 

parties involved. Mr. De La Nuez has 

great experience in the Alternative 

Energy Industry both in the specialty 

gases and in the cryogenics areas. 

His LNG expertise comes from the 

years of interaction in the Irradia pro-

ject in Chilca, Peru and the involve-

ment in the Processes, Procedures, 

Norms and Regulations implemented 

by working closely with Jack B. Kelley 

(JBK) management team. In his latest 

rolls as the Director of Engineering 

and VP of Sales and Marketing for 

GTM Manufacturing, (GTM) part of 

the JBK Family of Companies, Mr. De 

La Nuez created and structured the 

entire engineering department with 

responsibilities of designing the Gas 

Transport Module system and perfect-

ing the original GTM cylinder design 

for mass production under US DOT 

regulations and requirements. In the 

sales and marketing area for GTM, 

Mr. De La Nuez propelled sales in 

Latin America and the USA by 90% in 

2009 and 2010. 

 

As a visionary executive with 20+ 

years of experience in the Aerospace 

Industry, jumpstarting cutting-edge 

technology programs for world-class 

companies, including Fortune 500 

leaders such as Northrop Grumman, 

The Boeing Company, Gulfstream 

Aerospace and Bell helicopter Tex-

tron, Mr. De La Nuez has learned how 

to inspire organizations through em-

ployees empowerment and customer-

focused approach. In his areas of 

strength Mr. De La Nuez: a) originates 

strategic business vision triggering 

ground-breaking product innovation 

and revenue growth; b) possess ex-

cellent technical and leadership skills; 

c) possess versatile skill base which 

includes global business develop-

ment, systems optimization, process 

improvement, and risk management 

assessment; d) is widely recognized 

as a motivational leader, noteworthy 

communicator, and creative problem 

solver with a passion for strengthen-

ing customer satisfaction levels within 

tight schedule and budget constraints. 

 

In support to environmental activities, 

Mr. De la Nuez has developed a proc-

ess to capture, clean, compress and 

transport associated gases, which are 

being flared in to the atmosphere. His 

process, a mobile solution, is applica-

ble for remote and hard to get loca-

tions where oil producing wells flare 

between 1 MMSCFD to 5 MMSCFD 

of associated gases. 

 

Since 2010, and as part of his expan-

sion vision, Mr. De La Nuez and his 

team have focused in the develop-

ment of the LNG industry in the coun-

try of Colombia by starting the devel-

opment of the first LNG plant in the 

Northeastern part of the country satis-

fying National and Central American 

countries needs for this commodity.  

 

Mr. De La Nuez holds a Mechanical 

Engineering degree from Hofstra Uni-

versity in Long Island, NY; a Master 

of Arts in Business Management from 

Webster University in FL; and a Mas-

ter of Science in Systems Engineering 

from Florida Institute of Technology in 

FL. 

 

About IAHL Corporation 

(OTC PINK SHEET: IAHL): 

IAHL is a holding company created 

under the laws of the State of Dela-

ware, USA in 2004 with the sole pur-

pose of holding assets under diversi-

fied institutions in the technology and 

alternative energy sectors. 

 

In March 2010, Altenesol, LLC and 

IAHL Corp. performed a reversed 

merger as part of Altenesol’s expan-
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sion strategy. “By going public, Alte-

nesol’s ability to grow and pursue new 

endeavors is unlimited bringing to our 

share holders a better instrument for 

expansion”, said Mr. De La Nuez. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFO Magazine 

 

CEOCFO: Mr. De La Nuez, What is 

the focus of the company today?  

Mr. De La Nuez: Today, the company 

is going through what is called the 

“alternative energy solution” concen-

trating our efforts in the LNG produc-

tion in Colombia. IAHL is just the 

holding company, in reality. Under 

IAHL we have Altenesol, LLC, 

www.altenesol.com, which is the al-

ternative division. We also have Tran-

sCryogen, LLC -

www.transcryogen.com- which is the 

transportation piece. That is the direc-

tion that we are taking at the moment. 

It is going more towards the alterna-

tive energy sector, both in the natural 

gas and later-on comple-

ment it with the renewable 

energy such as wind and 

solar when the time is right. 

However, right now we are 

concentrating on the natural 

gas, most of it in the LNG business.    

 

CEOCFO: Specifically, what are you 

involved with day to day? 

Mr. De La Nuez: Right now, at this 

important point in time, we are focus-

ing on putting in the first LNG plant in 

Colombia. It is a history-breaking 

event. We came out about two years 

ago, and we have chosen Colombia 

for several reasons. First, because of 

the vast amount of natural resources 

that they have, and second, because 

of the support the government of Co-

lombia has provided for foreign com-

panies to do business over there, 

third, the people of Colombia are very 

environmentally conscious, and 

fourth, the free trade agreement that 

was just signed between the United 

States and Colombia. 

 

CEOCFO: When you talk about Co-

lombia, people still have some con-

cerns about security and safety. How 

has that changed over the years and 

why is that no longer a consideration?   

Mr. De La Nuez: One of the reasons 

we have been focusing “outside” the 

United States is because of the politi-

cal and economical arena this country 

is facing. By political, I mean the lob-

bying going on in Washington from 

big oil companies where they do not 

want natural gas to be such a driving 

force as in other countries. For exam-

ple: The governments of Peru, Argen-

tina, Chile, Brazil, Colombia and the 

Dominican Republic are moving in 

that direction as well as many other 

countries, because it is a cheaper, 

cleaner and a more environmentally 

friendly fuel. When we looked at Co-

lombia, one of the main topics of im-

portance and consideration was secu-

rity and safety. When the Colombian 

government entered into the free 

trade agreement (FTA) with the Unit-

ed States, one of the main points of 

focus was the emphasis that Colom-

bia puts more efforts toward ending 

the guerrilla as well as continuing ef-

forts combating the drug issues the 

country has faced for decades. The 

Colombian government in connection 

with the United States and other na-

tions are moving closer to a peace 

treaty with the FARC (Revolutionary 

Armed Forces of Colombia). Today, 

Colombia is a much safer country 

than Mexico and many cities in the 

USA. This is due, for the most part, to 

the fact that the Colombian govern-

ment wants its people to have a sta-

ble way of living while pursuing eco-

nomical growth through the interna-

tional community investment in the 

country. This is the reason why Alte-

nesol has chosen Colombia and why 

we no longer see security and safety 

a concern for doing business there.       

 

CEOCFO: Altenesol has a new para-

digm. What is different about how you 

are planning to run the company and 

your facilities?  

Mr. De La Nuez: The difference is 

transparency and customer’s interac-

tivity. For instance, when we talk 

about a new paradigm, we mean do-

ing business in a two way open direc-

tion with the clients utilizing a sys-

tematic approach to solving their 

problems while relentlessly pursuing 

the costumer’s satisfaction. The cli-

ents get to see, with transparency, 

what is going on, and therefore mak-

ing the client wanting to do business 

with us.  

 

CEOCFO: In six months, a year or 

two years down the line, what is the 

plan or strategy, if it is place already?     

Mr. De La Nuez: From the point of 

view of the management team, the 

company is looking at the long term 

investment in Colombia. That is be-

cause the LNG business in Colombia 

is nonexistent at this time and as such 

we are focusing on both the chicken 

and the egg model. While we are pur-

suing the construction of the first LNG 

plant in the country, we are also pur-

suing the marketability of the LNG by 

promoting its use in the various sec-

tors such as: residential, industrial, 

grand mining equipments and the 

heavy truck application replacing die-

sel fuel oil (DFO). Don’t get 

me wrong here….this is a 

great opportunity…one that 

has been ignored for the 

longest time by many and 

understood by a few, but 

nobody said it will be easy…..if it was 

easy then anybody could do it. 

 

In countries such as Panama and 

Costa Rica, which are very close to 

the region where the LNG plant will be 

located, we are pursuing the market-

ability of the LNG utilizing 40 foot 

long cryogenics ISO containers to 

jump start the market and at a later 

time once the market has been cre-

ated, some 4 years down the road, 

pursuit other venues to bring the LNG 

at a larger scale. This is the cheapest 

and most viable method without 

spending hundreds of millions of dol-

lars developing those markets.  

 

CEOCFO: You mentioned a second 

part of your business. What will that 

be?   

Mr. De La Nuez: We have other ar-

eas in our business. One of the areas 

Altenesol deals with is called APG 

(associated petroleum gas) which is 

the gas resulting from oil extraction 

and our focus is in small oil wells that 

“By going public, Altenesol’s ability to grow 

and pursue new endeavors is unlimited bring-

ing to our share holders a better instrument for 

expansion”-Mr. De La Nuez. 
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are producing between three to five 

million cubic feet a day of APG which 

at the moment is being flared into the 

atmosphere causing issues with the 

environment.  This process is just a 

short time solution (3 to 5 years) and 

based on the APG chromatography 

we could determine the economy of 

scale which eventually will be tied 

down to EPA regulations of the flaring 

issue. 

 

See…many folks see this as a prob-

lem because they claim natural gas is 

cheap….in our mind that is exactly 

what we are looking for…a cheap so-

lution to help alleviate our depend-

ency to oil derivatives. 

 

At the moment we are evaluating pro-

jects in the USA (i.e. the Bakken re-

gion in ND), but at a larger scale than 

just 3 to 5 MMSCFD of flared gas. 

The model is to implement systems 

engineering approach to utilize the 

APG in its entirety while providing a 

healthy ROE for our shareholders.  

 

CEOCFO: What is the financial pic-

ture like for IAHL today? 

Mr. De La Nuez: IAHL is trading in 

the OTC Pink Sheet (IAHL Corp) and 

since the merger with Altenesol the 

company has also acquired Tran-

sCryogen, LLC to complement the 

transportation piece of the equation.  

This was done by other means with-

out diluting the shareholders. 

 

At the moment the company is in a 

build-up mode concentrating our ef-

forts in the LNG business in Colom-

bia.  IAHL market cap is $37 million 

USD at this time.    

 

CEOCFO: Why should investors and 

people in the business community pay 

attention to IAHL?      

Mr. De La Nuez: We have tapped 

into a niche that many have ne-

glected, perhaps due to the lack of 

vision and/or guts. 

 

IAHL management does not gamble, 

we have created simulation financial 

models with realistic input based on 

existing business all the world around 

and these models showed us that the 

LNG business as a cheaper and reli-

able alternative energy source will be 

the best investment sector for the 

next 20 years. 

 

Colombia is ready for LNG as the 

country spends over $1 billion USD 

each year on diesel subsidies alone.  

Our gas supply contract will be based 

on a fix contract with a small escala-

tion for 15 years, which gives our off-

takers that stability of the LNG without 

the ups and down of the NG based on 

NYMEX and/or Henry Hub. 
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