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Nolan Watson 

Position: President, CEO and Director 

Mr. Watson is the former Chief Financial 

Officer of Silver Wheaton Corp., a min-

ing company listed on the Toronto Stock 

Exchange and the New York Stock Ex-

change. In that role, Mr. Watson helped 

raise over US$1 billion in debt and equity 

to fund Silver Wheaton's growth. Mr. 

Watson is a Charted Accountant, holds 

the designation of Chartered Financial 

Analyst charter holder and received a 

Bachelor of Commerce degree, with hon-

ours, from the University of British Co-

lumbia. He has won numerous awards for 

his professional and charitable achieve-

ments including the Valedictorian of the 

Institute of Chartered Accountants of 

British Columbia and was recognized as 

one of the "Most Motivated" CFA's in the 

world by CFA Magazine. Mr. Watson is 

also the Chairman of the Audit Commit-

tee of the Board of Gold Wheaton. 

 

Company Profile: 

Sandstorm Resources Ltd. is a growth 

focused resource based company that 

seeks to complete transactions with com-

panies that have advanced stage devel-

opment projects or operating mines. By 

making upfront payments to its partners, 

Sandstorm receives volumetric produc-

tion payments (i.e. metal stream deals) on 

precious metals. Sandstorm helps other 

companies in the resource industry grow 

their businesses, while acquiring attrac-

tive assets in the process.  

 

Sandstorm is focused on low cost opera-

tions with excellent exploration potential 

and strong management teams. Sand-

storm has completed volumetric produc-

tion payments with Luna Gold Corp, 

SilverCrest Mines Inc. and Santa Fe Gold 

Corporation. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Mr. Watson, you have a little 

different approach to growing Sand-

storm,;what is the philosophy? 

Mr. Watson: Sandstorm is a company 

that tries to unlock the upside potential of 

other gold assets, by providing them the 

much needed financing when they need 

it. The way we structure our contracts is 

we give people money upfront and then 

what we are entitled to in return is the 

ability to purchase a percentage of what 

they produce at a fixed price going for-

ward. So we effectively profit off of the, 

spread between the ongoing price per 

ounce that we pay and the spot price at 

that moment. So to our shareholders what 

we are trying to deliver to them is that 

upside potential that we are helping 

unlock in other people’s assets. In all the 

deals that we do, it is for the life of the 

mine and we get to participate in all the 

exploration upside of those assets as well. 

 

CEOCFO: What is your criteria in de-

ciding what companies to work with? 

Mr. Watson: What we are looking for 

are assets that are in good jurisdictions 

with management teams that know how 

to operate in those jurisdictions. With 

respect to the assets themselves we are 

looking for ones that are either operating 

now or the vast majority of deals that we 

do are on assets that are about to go into 

development. These are mines that are 

ready to be built and they just need the 

capital to build them. There are some 

situations that we look at where they 

don’t yet have a permit or they have not 

yet completed their final feasibility study 

and we will still do a deal with those 

companies, but we will make the funding 

subject to those feasibility studies be 

completed and those permits being ob-

tained. A good example is the deal that 

we did with Santa Fe Gold and Dr. W. 

Pierce Carson, PhD, their president and 

CEO. We did the deal with them and 

said, ‘here is the $4 million you will get 

when you get your final permit, which 

they soon did and we gave them the 

money’. 

 

CEOCFO: Do people come to you, or are 

you actively looking for mining compa-

nies to invest in? 



Mr. Watson: Sometimes companies have 

taken on too much debt and they don’t 

have the ability to repay, so they come to 

us. Sometimes investment bankers bring 

them to us. Investment bankers have been 

a good source of deals. We also do our 

own prospecting. We look for assets that 

we think are good and companies that 

really need the money or their stock price 

is unjustifiably low for the quality of the 

asset that they have. We go to them and 

we propose a financing that is a lot more 

accretive to them for a share in the eq-

uity.  

 

CEOCFO: Are you finding this eco-

nomic environment to be favorable for 

business and doing deals? 

Mr. Watson: We are able to do deals in 

all market environments. The high gold 

price is great in the sense that we already 

have three deals and so high 

gold prices mean those are 

worth a lot more to our inves-

tors, so that is good for us. At 

the same time it makes future 

deals more expensive, so we 

just have to be patient and pick 

our spots. We have to really 

look for a good opportunity where there 

are high gold prices and maybe the com-

pany is still undervalued quite a bit for 

certain reasons.  

 

CEOCFO: You mentioned criteria, but 

how much is gut feeling, and how much 

is paper-work; what allows you to get it 

right? 

Mr. Watson: At Sandstorm we focus on 

the quality of the project, so technical 

expertise is always important. One of the 

founders of Sandstorm is a geologist and 

he will look at the technical aspect of 

properties and identify the risks he sees in 

that property. Then we will go a little 

higher to some that are world experts in 

those areas, because it is really important 

ensuring the quality of the project. We 

will always have a geologist with the 

property to discuss the exploration out-

side to make sure that there is an upside 

to our shareholders if we get into it. 

 

CEOCFO: Would you tell us about your 

current projects? 

Mr. Watson: The other two that we have 

done is a company called SilverCrest 

Mines Inc. and their Santa Elaina Project 

in Mexico is being built now as we speak. 

It is fully funded, it is fully permitted, 

gold/silver, heap leached mine with very 

high grade. It is going to make quite a bit 

of money. So there is lots of upside on it 

and we are very happy with their man-

agement team and the way that one is 

progressing. Then there is the largest of 

deals that we have done so far. It was 

with a company called Luna Gold Corp. 

and they have got an asset in Brazil 

called the Aurizona Project. It is fully 

funded and fully permitted. It is being 

built as we speak. It has tremendous 

amounts of exploration upside. In fact, 

the day we did the deal with them they 

had 550,000 ounces in reserve and that 

was only eight months ago; today they 

have 730,000 ounces in reserve. They 

have since done some more drilling, 

which makes me believe that over the 

next year or two that those numbers will 

double again, from 730,000 ounces to 1. 

something million. So between Santa Fe 

Gold, SilverCrest Mines and Luna, all 

three of the deals will be operating in the 

middle of 2010. 

 

CEOCFO: What is the role of Sandstorm 

in addition to providing capital? 

Mr. Watson: There are two aspects to it. 

One of the advantages of dealing with 

Sandstorm is that we are not controlling 

the asset; they still maintain control and 

get to decide how they mine it. We do 

give advice, but that is all it is. The ma-

jority of our advice usually comes up-

front. Sometimes we will say to a com-

pany, ‘you can have our money, but you 

have to you have to adjust your mining 

plans to do this’. 

 

CEOCFO: What is the financial picture 

like at Sandstorm today? 

Mr. Watson: We just completed just over 

a month ago a public raise for 

$37,000,000. We just previously allocated 

most of our capital to the three deals that 

I just mentioned, so as we speak now we 

have all the money to finish paying for 

the three deals we have already done, 

plus we have $55 million extra to do fu-

ture deals. 

 

CEOCFO: What is your two-minute take 

on the economy, the price of gold, and 

where Sandstorm fits it? 

Mr. Watson: Over the longer term, and I 

would classify that as three to ten years, I 

think that the worldwide macro picture is 

that the US dollar is going to continue to 

be weak and the developing nations are 

going to continue to growth at a faster 

than average pace. I think there is going 

to be a combination of the continued de-

valuing of the American dollar and gen-

eral worldwide inflation, so that should 

be good for gold and good for us. I am 

not one of those people who believe in 

$5000-gold, but I think it can go to $1500 

or $2000 an ounce.  

 

CEOCFO: Do you do much 

outreach to the investment 

community? 

Mr. Watson: We do market-

ing trips every now and then 

and things here and there. 

However, we are only one year old and 

we haven’t done too much in the past. 

 

CEOCFO: Why should potential inves-

tors be interested and what might people 

not understand that they should know 

about Sandstorm? 

Mr. Watson: As I mentioned, we get to 

participate in all of the upside of the pro-

jects. We do have lower levels of down-

side risk, but when there are technical 

problems at the mine or capital expendi-

ture overruns, we don’t have to contribute 

to those and if management makes a mis-

take that costs money, we don’t have to 

contribute to those as well in terms of 

cost. We have limited downside risk in 

investing in a mining company, but still 

all of the upside potential. In terms of 

Sandstorm right now in my opinion our 

value per share is significantly higher 

than our stock prices today. In fact, right 

now we are .17 cents per share cash 

backed and our stock price is only .40 

cents and we have some fantastic assets. 

It is a story that we think is going to do 

well. 

 

Between Santa Fe Gold, SilverCrest Mines and 

Luna, all three of the deals will be operating in 

the middle of 2010… We have limited downside 

risk in investing in a mining company, but still 

all of the upside potential. - Nolan Watson 


