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BIO: 

Mr. Rucci graduated from University 

of Calgary in 1977 with a Bachelor of 

Commerce degree. During the past 

33 years Mr. Rucci has been involved 

with numerous public and private 

companies. He has been involved in 

many startup companies, providing 

deals and consulting services to these 

ventures. From 1996 to 1997 he was 

director of Fort Point Resources Ltd., 

a public oil and gas company trading 

on the Vancouver Stock Exchange. 

From 1996 to 2001, he was chairman 

of the board for United Tex-Sol Mines 

Inc., a publicly traded gold exploration 

company. From 2001 to present, he 

has been the president of the Corpo-

ration. 

 

Company Profile: 

Sienna Gold Inc. is a public mining 

company headquartered in Calgary, 

Alberta, which trades on the TSX 

Venture Exchange and the Bolsa de 

Valores de Lima under the symbol 

SGP. The company is focused on 

exploration and mine development in 

Peru – the world’s sixth largest gold 

producer. 

 

Sienna Gold’s objective is to become 

a mid-tier mining company. Combin-

ing Canadian and Peruvian business 

strengths will significantly support 

company growth. The Peruvian direc-

tor will facilitate access to all levels of 

government and business, while Ca-

nadian directors will contribute in-

depth public company experience and 

access to financial markets. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Mr. Rucci, how long have 

you been with Sienna Gold and what 

attracted you to the company? 

Mr. Rucci: Actually, I started the 

company in 2001, and the Company 

was called for trading on the TSX in 

2005. I have been in the business of 

starting numerous companies in my 

lifetime. I started this company after I 

completed a deal in Colombia and 

Latin America was very interesting 

and consequently I started Sienna 

Gold Inc, with interests in Peru. 

 

CEOCFO: What is the vision and 

long-term goal for Sienna Gold? 

Mr. Rucci: My long-term goal is evi-

denced by what is going on in the 

company. There was a recent news 

release as early as this morning that 

went out as an update. In there I have 

highlighted what we have achieved 

over the past year. Our number one 

long-term goal is exploration and find-

ing the largest ore deposit, we can. 

We believe that we have the discov-

ery and now it is a matter of proving 

it. Secondly, we began the process of 

putting a small mine into production 

on the areas at IGOR known as the 

Domo and Tessoros. Currently it is 

envisioned as small mine of 250 tons 

per day, which will provide very sig-

nificant cash flow to the company. 

The Company plans to have the mine 

in production by beginning of 2014. 

We are presently in the pre-feasibility 

stage of doing the environmental im-

pact study and moving forward with 

the permitting process. In addition, we 

just announced a 10,000-meter drill 

program on our large discovery that 

we have had this past year. The rigs 

have been contracted will start to 

move to the project by October 15

th

, 

the rigs should be drilling by the end 

of October and should continue for 

approximately six months to complete 

the drilling program. 

 

CEOCFO: You have a Peruvian di-

rector as well as Canadian directors; 

what is the strategy there? 

Mr. Rucci: The Peruvian director has 

been with us right from day-one, basi-

cally as we went public. It was in-

strumental in us achieving some of 

the things we have achieved, such as 

acquiring some very good properties 

in Peru, a lot of which we have 

dropped, but we kept our main pro-

ject, which is Igor. We also have Ca-



nadian directors, but it is not just Ca-

nadian directors; there are actually 

other independent directors that are 

foreign; Warren Pratt, a very well-

known geologist around the world is 

one of our directors and it is the first 

time that he has agreed to be a direc-

tor of a junior company. We are fortu-

nate to have him. We have a lawyer, 

Mr. Rick Skeith who is a senior part-

ner with a major firm called Macleod 

Dixon, which has offices in six or 

seven countries worldwide. It is a very 

large law firm, and he has been with 

us from the beginning. Another mem-

ber of our directors, Andrew Burgess 

who has many associations and 

knowledge about mining. He has been 

involved in numerous situations. In 

fact, he sold Barrick Gold Corporation 

their Goldstrike Mine, which started 

Barrick Gold. Mr. Monk of Barrick ac-

tually names him in his book. Aside 

from that we have another mining 

engineer Declan Livesey PhD, who is 

the former VP of operations of Koch 

Petroleum. He did his doctoral disser-

tation on Coal mining process, this 

process was utilized in England, for 

coal mining, until England shut down 

the coal mines. We also have Charles 

Littlejohn a fund manager, one of the 

largest shareholders of Sienna who 

lives in California. He is a lawyer, by 

training and has also run hedge fund. 

Therefore, we have a varied board 

and a very good board for getting 

things done. Aside from that in Peru, 

we have Dr. Owen Miller who is our 

manager of exploration, and he has a 

lot of experience. He speaks fluent 

Spanish; he is Scottish but has lived 

in Peru for the past years. He has 

been with us only for about a year, but 

he was instrumental in the drilling 

program that made the discovery that 

we are pursing at this point in time. 

We have probably in the neighbor-

hood of ten professional staff in Peru 

plus numerous accountants and ad-

ministration and personnel on the hill. 

 

CEOCFO: What do you like about 

Peru and is there infrastructure in 

place? 

Mr. Rucci: Totally! We are right in 

the middle. We are east of Trujillo, 

which is north of Lima. We are right in 

the middle between Lagunas Norte, 

which is owned by Barrick and is, the 

most cost effective mine that they 

have worldwide. It was the largest 

gold discovery in the last decade, and 

is currently producing 1 million 

ounces per year. To the northwest of 

us is the Yanacocha, owned by New-

mont and partners, which is the 

world’s third largest producing mine, it 

has produced 26 million ounces of 

gold since 1993. We have numerous 

other mines and advanced projects 

right near us such as Tres Cruses, in 

2008 this company had reserves es-

timated at 1.7 million ounces, and 

Pierina is just to the south of us and is 

currently producing 400,000 ounces 

per year. Therefore, our location ad-

dress is very good and there is a lot of 

infrastructure. In addition, Peru is very 

mining-friendly. It is the sixth largest 

gold producing region in the world. 

They produced 175 tons of gold in 

2008. In the first half of 2009 it actu-

ally increased 3 percent, and this is 

the last data I have for Peru. 

 

CEOCFO: Will Peru be your only fo-

cus, or could you pursue property in 

Canada and other areas as well? 

Mr. Rucci: We are looking for new 

properties. We started out with 11 

properties and we dropped 10 of them 

and kept Igor. This is all in Peru. 

However, we are now looking at op-

portunities all over the world including 

Canada, the U.S., Columbia, Chile, 

Argentina, and then to the east as 

well in Africa we have started to look 

at some. 

 

CEOCFO: Will the focus be on gold 

or are there other minerals on your 

Igor Property? 

Mr. Rucci: Igor is a very rich gold and 

silver project with some lead, zinc and 

copper. The Company is interested in 

all hard rock minerals. 

 

CEOCFO: What is happening on the 

ground at your properties today? 

Mr. Rucci: Our flagship is Igor. On 

the ground, there are a number of 

things that are happening. Number 

one, you have the exploration side 

and 2

nd

 the production side. In terms 

of the exploration, we just signed a 

drilling contract for 10,000 meters of 

drilling, which will commence October 

15

th

. We will have two rigs working on 

Callanquitas and they will continue 

working for approximately six months. 

We are hoping to define a resource 

on our discovery. We have defined a 

resource on the other parts of the 

property on the Domo and Tesoros 

that we are putting into production. 

We have defined about 200,000 gold 

equivalent ounces of inferred and in-

dicated resources, which we plan to 

put into production utilizing a small 

plant. It is very close to the surface, 

so it is very easily mineable, at very 

low cost. The mining scoping study 

shows an internal rate of return of 

260% and we did that scoping study 

at $800 gold, so everything above 

that is pure profit. We also have nu-

merous geologists working on explo-

ration, to expand the company. 

 

CEOCFO: Do you need a mill? 

Mr. Rucci: No we do not. We will 

produce a concentrate and actually 

ship it out for smelting. 

 

CEOCFO: Are there any new tech-

nologies that will aid in the success of 

Sienna Gold? 

Mr. Rucci: At this point in time this 

will be a very simple process to put 

the small mine into production. In the 

future, there is some new technolo-

gies as far as underground mining 

that are being used in other parts of 

the world. So if we should have to go 

underground, because we do feel that 

there is a deeper horizon, we can in-

corporate those technologies in our 

plans. 

 

CEOCFO: Is their equipment and 

manpower available in Peru? 

Mr. Rucci: Everything is readily avail-

able, especially for the small mine. 

Everything is there and can be manu-

factured there. In addition, there is a 

lot of experienced manpower there, 

all the way up to supervisory levels 

that you need to have. 

 

CEOCFO: What is the mining struc-

ture in Peru? 

Mr. Rucci: We actually did acquire 

our property from an individual; how-

ever, the mining structure in Peru is 

very well established. You can stake 

ground in Peru that has not been 

staked by other owners, and get that 

from the government. In addition, a 

lot of individuals have projects that 

you may acquire. We did not buy the 

mine, we bought the property, and 



advanced the exploration, which has 

increased the value to where the 

property is today. We are looking for 

semi-advanced exploration projects, 

where we can come in and apply our 

management skills and operation ef-

fectiveness. We can then go in and 

develop it to where it may be either 

sellable or take it to production if the 

findings warrant it. Therefore, you can 

acquire property from individuals and 

from the government. 

 

CEOCFO: What is the financial pic-

ture for Sienna Gold today? 

Mr. Rucci: At the present time we 

have about $7 million in the bank. We 

have some warrants outstanding that 

if the stock trades above .60 cents, it 

generates another $13 million to the 

treasury. If that does not occur, we 

may have to do some more financing. 

The actual capital for the production 

project is not that high. It is probably 

between $7 million and $10 million. 

We have sufficient capital to do our 

exploration in place right now. The 

plant funding decision will be made a 

year from now when we advanced our 

pre-feasibility study. 

 

CEOCFO: Are you doing any investor 

outreach? 

Mr. Rucci: We have a small program 

and we may actually expand that. I 

have done numerous road shows in 

Colombia and Peru. In the last 

tranche, we raised $7 million in Co-

lombia and Peru and the deal was 

over subscribed about five to one. We 

did a bought deal that closed in three 

days and there is a lot of interest 

there. Therefore, I have done a lot of 

work in Colombia and Peru and I plan 

to go overseas as well to expose the 

Company to other investors. 

 

CEOCFO: In closing, why should po-

tential investors consider Sienna Gold 

today? 

Mr. Rucci: What happened to our 

share price had a lot to do with the 

political climate in Peru. Peruvians 

voted in a President who the whole 

world thought would be unfriendly to 

investment; therefore, the markets 

punished all companies doing busi-

ness in Peru. However, it has turned 

out that the political polices intro-

duced by this government are en-

couraging investment. During that 

time, companies doing business in 

Peru, all lost between 50% and 60% 

of their share value. That has now 

changed, so everything is very posi-

tive in Peru. They are encouraging 

investment, encouraging mining, as 

mining is a major industry in Peru. 

Our stock price is trading at around 

.30 cents. We have indicated and in-

ferred resources of 200,000 of gold 

equivalent ounces, and therefore I 

believe our share value is underval-

ued at .30 cents and I believe that for 

any investor that buys it, the invest-

ment will appreciate significantly in 

the near term. 
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