
 

ceocfointerviews.com –  All rights reserved.  –   Issue: July 6, 2007 

 

Pacifica Resources, the first junior company to own a World class zinc-lead deposit 

 

 

 

Exploration 

Minerals/Mining 

(PAX-TSXV) 

 

Pacifica Resources Ltd. 

 

475 Howe Street, Suite 701 

Vancouver, B.C. V6C 2B3 Canada 

Phone: 604-682-5474 

 

 

 

Dr. Harlan Meade 

President and CEO 

BIO: 

Mr. Thompson is the co-founder and Dr. 

Harlan D. Meade, President, Chief 

Executive Officer & Director, a Direc-

tor of the predecessor company Expatriate 

Resources Ltd. since December 1995, is a 

geologist and has been President and 

CEO of the Company since May 1998. 

Previously, Dr. Meade was Vice-

President Exploration and Environment 

of Westmin Resources Limited from 1992 

to 1997, continuing as Vice-President 

Exploration through February 1998. He 

played a major role in the exploration 

and/or development of several deposits 

currently being mined by Westmin's suc-

cessor company. He was also instrumen-

tal in the discovery and exploration of the 

Wolverine Deposit. Dr. Meade is gradu-

ate of University of British Columbia, 

University of Western Ontario and Simon 

Fraser University with degrees in Geol-

ogy and Business Administration. 

 

Company Profile: 

Pacifica Resources Ltd. was formed in 

December 2004 from the reorganization 

of Expatriate Resources Ltd. to advance 

exploration of properties acquired from 

Expatriate. Four of Pacifica's properties 

have resources or discoveries that provide 

high potential for advancement to devel-

opment: Selwyn Project, Yukon; Yava 

Project, Nunavut; Blue Moon deposit, 

California and Islena, Chile. These prop-

erties provide Pacifica strong leverage to 

zinc, lead, copper and silver prices. 

Pacifica completed the acquisition of the 

world class Howard's Pass deposit in Au-

gust 2005. Together with Pacifica's 

wholly owned claims in the Selwyn Basin 

in Eastern Yukon, they comprise the 

Selwyn Project.  

The outlook for base metals remains very 

positive, with the supply-demand funda-

mentals particularly strong for zinc over 

at least the next 3 to 5 years. Pacifica's 

Selwn, Yava, and Blue Moon properties 

have significant zinc resources and poten-

tial for expansion. 

Pacifica will seek shareholder approval 

on May 31, 2007 to sell it’s non-Selwyn 

projects to a new exploration company, 

Savant Explorations Ltd. for shares and 

dividend them to its shareholders. With 

this reorganization complete, Pacifica 

will change its name to Selwyn Resources 

Ltd. and focus on the exploration and 

development of the Selwyn Project as a 

World class zinc-lead project. Pacifica is 

currently evaluating several significant 

base metals properties for acquisition that 

could provide a near term development 

opportunity. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFOinterviews.com 

 

CEOCFO: Dr. Meade, what was your 

vision two years back and where are you 

today? 

Dr. Meade: “Originally when we formed 

Pacific it was to really take the non-core 

assets out of the parent company, Yukon 

Zinc Corporation and then we could fund 

those projects separately and move them 

along. This is the second time that we 

had split the company apart and taken the 

non-core assets and moved them into a 

new exploration company. We also had 

the vision of acquiring a significant asset, 

but at the time we didn’t know exactly 

what it was. About 4 or 5 months after 

formation, we revisited a previous oppor-

tunity to acquire a major undeveloped 

zinc project in the Yukon from Placer 

Dome (acquired by Barrick Gold Corpo-

ration - TSX: ABX, NYSE: ABX) and a 

subsidiary of United States Steel Corpora-

tion (NYSE: X). I had tried several times 

before to acquire that property, but un-

successfully, as they didn’t want to sell it. 

There had been a change in senior man-

agement at Placer Dome and new man-

agement indicated that they perhaps were 

interested and after several months of 

negotiations and a fair amount of other 



dramatics, we were successful in acquir-

ing this project. It turned out that we did 

so only a few months before Placer Dome 

was taken over. Our timing was very 

good.” 

 

CEOCFO: What was it about this project 

that made you go after it with such tenac-

ity? 

Dr. Meade: “It was known to be a very 

large discovery made back in the 1970’s 

and at the time Howard’s Pass was her-

alded as a world-class asset and then it 

kind of lost steam and momentum in the 

late 1970’s and very early 1980’s. I had 

been working in the general area in the 

early to mid 1970’s and of course, we 

were all looking for another Howard’s 

Pass project. It lost momentum largely 

because Placer Dome became 

more focused as a gold com-

pany in the early 1980’s, so 

this became a non-core asset. 

The amazing thing is it took 

them 25 years to sell it.” 

 

CEOCFO: Where are you 

today with the property? 

Dr. Meade: “We acquired it 

in April of 2005. We got on 

the property and spent $4 mil-

lion in 2005. We spent a little 

over $20 million last year, so 

in two years we spent $25 

million on the project. This 

year our budget is $25 mil-

lion. Therefore, it is clearly 

one of the largest exploration programs in 

the world. Where we are is that Placer 

Dome had identified in three deposits a 

very substantial resource, a little bit in all 

categories, in total almost a half a billion 

tons of zinc/lead mineralization. Since 

then we have focused and done more 

definition drilling on these three core 

deposits. We have also stepped back and 

done regional exploration. What we have 

determined is that these three deposits 

that were about 18 to 20 kilometers apart, 

were in fact part of one giant deposit; the 

total length is about 38 kilometers. The 

tonnage potential of the district grew 

dramatically and at this point, it is not 

really defined, but it is in the billions of 

tons. Once realized, it will certainly make 

Howard’s Pass the world’s biggest zinc 

deposit by far. It will be in a class by it-

self. It was the potential to expand these 

three original deposits that caught my 

interest and also the view that the for-

tunes of the zinc industry were about to 

change. We had been through more than 

thirty years of surplus of zinc metal in-

ventory largely because of discoveries 

that were made back in the 1960’s and 

1970’s. As each of those came into pro-

duction, they resulted in over supply of 

zinc metal. As a geologist I sort of new 

that the cupboard was bare and that there 

really weren’t very many significant zinc 

deposits in inventory. As we ground 

through the inventory of these deposits, 

we were eventually going to go into a 

period of significant supply deficit, so 

that was an opportunity for a world-class 

zinc project and we began acquiring zinc 

assets.” 

 

CEOCFO: What do you and your team, 

from your years of experience, bring to 

the project, that might give you the edge 

over others? 

Dr. Meade: “We have the deposit but 

beyond that, our exploration since 1998 

has been almost entirely in the Yukon, 

actually since 1995. We have an in-depth 

understanding of how to do business ef-

fectively in the Yukon whether it be ex-

ploration, whether it be getting the per-

mits, and in particular the relationships 

with our aboriginal people in this particu-

lar area, and all the regulators. The key to 

any project in development today is that it 

is not good enough to have a good de-

posit, you have to be able to demonstrate 

project economics and part of that is the 

ability to permit efficiently and move the 

project forward to production. Many good 

projects get hung up in the regulatory 

stage. It is important to establish that 

early and we have a very good track re-

cord because of our history in the Yukon 

of being able to do that. 

 

The other part of it is seeing where the 

opportunity lies. First was the ability to 

expand the deposit. One of the criticisms 

of the project historically that yes it is 

big, but it is remote, so it is a little bit low 

grade for a remote location. We looked at 

the nature and the character of the miner-

alization and you know what? What we 

have in the mineralized interval is alter-

nating very high grade or high-density 

rock separated by very low-density waste 

rock. In the last 20 years, the coal indus-

try has learned to develop gravity tech-

niques that are very efficient in 

removing the more dense shale 

partings from coal, and upgrade 

the material before shipping it 

off to thermal coal plants or 

electric plants elsewhere in the 

world. That technology should 

apply to Howard’s Pass. Nobody 

had tried it; we tried it and it 

worked well. That moved all the 

goal posts for project economics 

and what was considered to be 

low to average grade after dense 

media separation, would be put-

ting some good high-grade ore 

in the mill. There was a series of 

things that have coalesced here 

to move the project from inter-

esting to very exciting.” 

 

CEOCFO: Are you looking for partners 

to go forward? 

Dr. Meade: “This is a mega project and 

most people would say we are way too 

small to be able to pull off building a 

mine. We partially agree with them and 

as a result, we think it would be benefi-

cial to have a strategic partner to assist us 

in that process of understanding the mar-

ket and providing stronger access to capi-

tal. The other part of it is at these early 

stages of rediscovery and exploration; it 

is not uncommon for projects particularly 

in the north to be undervalued. When that 

is true, you are better off to finance the 

development through sale of a small joint 

venture interest based on its economic 

value as opposed to your issuing shares. 

For us there is this opportunity to proba-

“Pacifica is unique and probably the first junior 

company to ever own the biggest deposit of its 

type; that is a zinc deposit in this case. That is 

very rare and certainly, in this period where se-

curity of supply is king in the market place, you 

know that this deposit being based in Canada is 

going to attract the attention of the interna-

tional community. That is a natural expectation, 

and as results come in from this year’s $25 mil-

lion exploration program, there is expectation of 

a very significant re-evaluation of this project as 

it becomes better known and the uncertainties 

disappear.” - Dr. Harlan Meade 



bly sell a small joint venture interest to 

fund the future development and that 

would alleviate the need to issue shares 

when we believe we are in an underval-

ued situation.” 

 

CEOCFO: Are there other projects that 

you are looking at now or is this the fo-

cus? 

Dr. Meade: “This is the focus. In 

Pacifica, we are taking all the non-core 

assets out of the company and spinning 

them off into a new exploration company. 

Its shares we will give back to existing 

shareholders and hopefully the new com-

pany, which is called, Savant Explora-

tions will go out and be as successful as 

its two predecessors. We spun off a gold 

company three years ago. We spun off 

another base metal company two years 

ago; that is Pacifica. Both have done ex-

tremely well. Therefore, Savant Explora-

tions will have to walk in its footsteps of 

its predecessors. We have gone from par-

ent; we have seen the children and now 

the children about to have children all in 

a very short time of about 4 years. The 

parent company Expatriate has created a 

lot of growth for shareholders. It is im-

portant that a company be very focused, 

whatever its strategy is, and there are 

many strategies that can be successful. 

The key is to focus on that strategy and 

not dilute it down with other activities. 

Essentially, by moving our non-core as-

sets into another vehicle, we strengthen 

the focus of Pacifica, which will get re-

named Selwyn Resources Ltd. to reflect 

its focus. Then the new spin-off company 

Savant will develop its own strategy for 

growth and we’ve brought in a new 

champion to run Savant.” 

 

CEOCFO: Is the investment community 

starting to pay attention and how do you 

reach potential investors? 

Dr. Meade: “The investment community 

is starting to pay attention. There were a 

lot of doubting Thomases. Yes its big, too 

far away, too low grade, and the project 

economics are going to change when they 

get more detailed numbers. Every major 

project at this stage goes through this 

phase. There are now beginning to be a 

number of people who are starting to pay 

attention. The thing we suffer from is that 

no respected analyst has come out and put 

a good research piece on the company, 

partly because although they liked it very 

much, they knew that the minute they 

came out with a report is was going to be 

stale dated, because the new resource 

estimate was going to come out. The new 

resource estimate came out about two 

weeks ago and I expect it won’t be too 

long until we see good research coverage. 

That will begin to crystallize the interest 

of the brokerage community. Certainly, in 

this case, as is commonly the key, the 

small shareholders have been very ag-

gressively accumulating the stock, seeing 

the potential of this giant deposit. 

 

Base metals, particularly zinc, are not 

very sexy and as a result they tend to have 

to fight to get investor attention. The way 

we do that is by trying to be visible at 

trade shows. At all these trade shows, 

there are speakers or news letter writers, 

some of which are well-known for having 

a good track record in picking emerging 

stories. It is important to get one or two 

of these people to identify you early and 

we have done that with two people, one 

based out of California and one based in 

Vancouver, both of which have excellent 

track records for finding nuggets in the 

market place. Yes, we are starting to get 

recognition, one of the things we pride 

ourselves on is providing timely and use-

ful information on our exploration activi-

ties, so we actively maintain our website 

and people come to that. 

 

One of the other things that have drawn 

people to us is that I have provided an 

update on the zinc metal markets so that 

people could understand why they should 

invest in zinc. It wasn’t necessarily de-

signed to promote our company, it was 

designed to focus people on the wonderful 

opportunity that is coming in zinc as a 

result of the current supply gap and a 

much larger supply gap that starts about 

2010 when a couple of our major zinc 

mines shut down.” 

 

CEOCFO: In closing, why should inves-

tors be interested and what should people 

take away from this interview? 

Dr. Meade: “Pacifica is unique and 

probably the first junior company 

to ever own the biggest deposit of 

its type; that is a zinc deposit in this 

case. That is very rare and cer-

tainly, in this period where security 

of supply is king in the market 

place, you know that this deposit 

being based in Canada is going to 

attract the attention of the interna-

tional community. That is a natural 

expectation, and as results come in 

from this year’s $25 million explo-

ration program, there is expectation 

of a very significant re-evaluation 

of this project as it becomes better 

known and the uncertainties disap-

pear.” 
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