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BIO:I began my career at Moor In-

struments in 2005 as a Technical 

Sales Engineer and advanced to the 

role of President in 2012. I have a 

Bachelor’s in Physics from Gettysburg 

College and am a member of Sigma 

Pi Sigma (National Physics Honors 

Society). 

 

About Moor Instruments Inc. 

Moor Instruments offers advanced, 

high quality tools to assess micro-

vascular blood flow and oxygenation 

in a variety of research and clinical 

applications. 

 

Moor Instruments Inc was established 

in Delaware in 1994 as the exclusive 

distributor of Moor products for our 

customers throughout the United 

States and Canada. We aim to pro-

vide all of our customers with quick 

and easy access to knowledgeable, 

technical sales experts. In 2012 we 

enhanced our North American pres-

ence with the opening of a west coast 

office near Los Angeles, CA, providing 

better support for our customers 

across the country. 

 

Interview conducted by: 

Lynn Fosse, Senior Editor 

CEOCFO Magazine 

 

CEOCFO: Mr. Brown, would you tell 

us about Moor Instruments?   

Mr. Brown: Moor is a specialized 

medical technology company. We 

specialize in measuring the blood flow 

in the microcirculation of the skin or 

other tissue. Our product line includes 

laser Doppler machines, laser speckle 

imaging systems, and various periph-

eral systems.  

 

CEOCFO: Why do we need to meas-

ure in this manner?  

Mr. Brown: There are quite a few rea-

sons. Much of the healing that goes on 

in the skin is related to getting suffi-

cient blood flow to an area. One of the 

important applications is looking at 

wound healing and ways to improve 

the blood flow to the skin.  

 

CEOCFO: How does the instrument 

work?  

Mr. Brown: The laser Doppler system 

works by picking up the movement of 

the red blood cells in the tissue. Es-

sentially, you shine a laser into the 

tissue with a known frequency and this 

laser is scattered by the moving red 

blood cells. The result is a Doppler 

shift in the laser frequency. We pick 

up this Doppler shifted light, as well as 

light that that is scattered from static 

tissue and coordinate it with a blood 

flow reading.  

 

CEOCFO: What is the usage—is this 

standard for wound care treatment?  

Mr. Brown: At the moment, most of 

the applications are in the pre-clinical 

and clinical research fields. There are 

many pharmaceutical companies look-

ing into responses from different 

treatments. There are some vascular 

clinics looking at the blood flow re-

sponse to certain stimuli like heating 

and pressure. There are quite a num-

ber of applications that it can be used 

for.  

 

CEOCFO: Would this be replacing 

something that is in use now or would 

this be an enhancement for doctors?  

Mr. Brown: That is a good question. It 

is more of an enhancement. A com-

mon practice or technique is ultra-

sound Doppler, which measures the 

blood flow into larger vessels below 

the surface of the skin. It is a similar 

technique that uses sound instead of 

light to measure the flow. It does not 

concentrate on the microcirculation of 

the skin; it is used more in overall 

vascular health type applications. In 

would healing applications you want to 

make sure that the blood is in the skin 

that is going to heal the wound. You 

do not want to look as deep and laser 

Doppler is a good way to do that with-

out invasively looking at the capillaries 

in the skin.    

 

CEOCFO: How has Moor Instruments 

reached out to physicians and re-
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searchers so that they know and try 

what is offered?  

Mr. Brown: We do quite a number of 

conventions each year, such as some 

of the larger scientific conventions like 

the American Heart Association, Ex-

perimental Biology, and the Society 

for Neuroscience. Nowadays, an 

online presence is extremely impor-

tant, so of course we do ad word cam-

paigns and email newsletters.  

 

CEOCFO: Where is Moor Instruments 

in the process of going from testing 

and development to commercializa-

tion?  

Mr. Brown: The systems are com-

mercially available now. They are all 

cleared by the FDA and are used in 

clinics worldwide. The main issue in 

the technology being more widely 

adopted clinically in the USA is con-

centrating on one or two applications 

and getting insurance re-

imbursement codes for 

those, then looking to spe-

cifically market to one 

group. It takes quite a bit 

of time and resources to 

do this well. 

 

CEOCFO: Would you tell us about the 

other applications for the technology?  

Mr. Brown: In addition to clinical ap-

plications, pre-clinical research based 

applications using our technology are 

also extremely popular. Many univer-

sity research centers, pharmaceutical 

companies, and other private compa-

nies use the systems for animal re-

search models. They can look at the 

blood flow non-invasively during the 

course of different experiments. It is 

helpful in terms of looking at angio-

genesis in different animal models. It 

is also used for stroke models—blood 

flow to the brain after certain interven-

tions. 

 

CEOCFO: Will you be selling the in-

strumentation and is there a dispos-

able with it as well?  

Mr. Brown: The instruments are all on 

the market now.  All of the imaging 

systems are non-invasive and non-

contact, so there are no disposables. 

In some of the probe based systems, 

there are a few disposables. For the 

most part everything is reusable, and 

able to be cleaned and sterilized. 

There is an initial upfront cost and the 

yearly maintenance cost is very low. 

 

CEOCFO: Have you or your team had 

past experience in the area of reim-

bursement and is there a plan for ad-

dressing the appropriate people in that 

setting?  

Mr. Brown: We do not have much 

experience in that area and as we fur-

ther develop clinical applications this 

starts to present problems. One of the 

largest applications at the moment is 

in the burn care field, looking at the 

healing potential of a burn in a non-

invasive manner. We have gone 

through clinical trials to receive FDA 

approval for that application and the 

next step is to work on the insurance 

company for CPT codes. 

 

CEOCFO: Will Moor Instruments be 

adding to the team?  

Mr. Brown: We do not have any spe-

cific plans for adding team members 

at the moment, but conditions can 

change fairly quickly. We’re always 

interested in hearing from talented 

individuals and post openings on our 

website when they become available. 

 

CEOCFO: How does Moor Instru-

ments decide and assess what areas 

to research or is it opportunistic?  

Mr. Brown: Opportunistic, for the 

most part because there are such a 

large number of potential applications 

for our systems. We tend to look at 

what the majority of our customers are 

studying and base our product devel-

opment and marketing campaigns on 

that. 

 

CEOCFO: Is Moor Instruments primar-

ily in the west?  

Mr. Brown: We have a worldwide 

presence. Between our two Moor of-

fices in the US, one in the UK, and 

another in Germany we supply key 

markets directly. We also have dis-

tributors in the majority of countries 

across the world.  

 

CEOCFO: Is interest fairly the same 

from country to country?  

Mr. Brown: There are some major 

differences in different countries, 

mainly on the clinical side. The U.S. is 

more closed off to new systems clini-

cally because we have a different 

healthcare system here than the rest 

of the world. Many European countries 

have public healthcare systems that 

are interested in technologies that will 

help save the hospitals money over 

time. On the other hand, in the U.S. 

the hospitals want to generate income 

with their equipment, which is where 

the insurance reimbursement codes 

are used. 

 

CEOCFO: Is Moor In-

struments financially 

equipped for the next 

steps—will you be seeking 

funding or partnerships?  

Mr. Brown: We don’t 

have any plans to seek additional 

funding or partners, but we are always 

interested in new applications for our 

equipment and ways to expand our 

product line.  

 

CEOCFO: What makes Moor 

Instruments an exceptional company 

to investors and people in the 

business community?  

Mr. Brown: Moor Instruments’ goal 

has always been to offer the best pos-

sible service to our customers, both 

through the highest quality products 

possible and with enthusiastic cus-

tomer support. Our staff are all ex-

perts in our equipment and their appli-

cations and are always happy to help 

in any way possible. By maintaining 

personal contact with our customers 

we are able to incorporate suggestions 

for new features and constantly im-

prove our products. 

 

 

 

“Moor Instruments’ goal has always been to offer 

the best possible service to our customers, both 

through the highest quality products possible and 

with enthusiastic customer support.” 

                                                          - Timothy Brown 


